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LOYALTY OF OHIO FARMERS’ AGENTS. 


THERE Is probably no fire insurance com- 
pany in the entire country that has so solidified 
and loyal corps of local agents as the Onto 
Farmers of Le Roy, Ohio. It might be worth 
while for companies to study the system em- 
ployed that binds the representatives of this 
company into so.close a union. It is very 
much like a fraternal order. We have fre- 
quently heard of an Onto Farmers agent visit- 
ing a town where he was a stranger and seek- 
ing out the resident representative of the com- 
pany. When they met they felt acquainted, 
and the hospitable courtesies were extended. 

The Onto Farmers believes in its agents. 
It trusts them implicitly, because it aims to 
appoint only men it can trust An agent of the 
company is usually a prominent citizen of his 
county. He is a man representative of his sec- 
tion, reliable and intelligent. When he is se- 
lected as an agent the company regards him 
as having judgment, and hence relies on him 
to do the fair thing. So long as he does his 
part the company will much more than perform 
its obligations, and it will not be prejudiced 
against its men by the clamor of competitors. 
The Onto FARMERS treats its agents like men. 
It is liberal, considerate but business-like. We 
believe that the agents of this company as a 
class are more conscientious as to what busi- 


ness they write for it than any other com-, 


pany representation with which we are 
acquainted. It is not only a valuable com- 
pany because it writes farm business, but it 
is valuable because of methods it pursues in 
deaiing with its agents. It will not be im- 
posed upon, but at the same time its agents 
feel that they have influence as to its writings 
in their field. 

The point we desire to make is this: The 
class of men who represent the OH10 FARMERS 
is trustworthy. They possess much of the 
dignity and strength of the old school local 
agent. They are not side-liners or shallow- 
water men. One has but to see the agency 
association membership at the annual meeting 
in the little town of Le Roy to appreciate 
the men who stick to the company year after 
year. There is an important lesson to be 
learned from the agency machinery of this com- 
pany. 





OHIO FIRE MARSHAL'S MORK. 

In watching the results of the efforts of 
the Ohio fire marshal’s office, we are im- 
Presscd with the excellent work that is being 
done in running down firebugs. The annual 


report of that official is well worth perusing, 
becarise it shows not only actual achievements 
but | 


possibilities that are open to the office 
m the way of checking incendiarism as ex- 


Peric: ce crystallizes its work. 
M..:suHat HoLitenreck has demonstrated 
that 


law such as is in vogue in Ohio, rigor- 
ously enforced, brings to light incendiaries 





that otherwise might run at large. In last 
week's issue we showed the success that has 
attended the breaking up of the Williams 
county gang which has infested that section 
for a quarter of a century. The intelligent 
administration of the fire warden’s office in 
reducing the fire waste is a great boon to the 
public. Ohio has shown what can be done 
with the right man at the helm. 


FUTURE OF SPRINKLED BUSINESS. 


Ir 1s rather interesting to speculate on the 
future of sprinkler business. It will no doybt 
be the case that an increasing number of con- 
cerns will equip their property, and this tend- 
ency is becoming more and more prevalent, 
even in mercantile lines. Those who have 
watched the trend of the times declare that 
sprinklers are the most wonderful devices so 
far invented to check fires. There is no doubt 
but what they have accomplished great good 
in putting out incipient fires. 

The loss ratio on sprinkled business has 
been very low. Associations sand syndicates 
of companies writing this business haveall ex- 
perienced a small loss ratio and made money 
by it. Companies which push out for sprinkled 
business as individual institutions also report 
the same experience. The profit in the 
sprinkled business has caused great competi- 
tion for it. The New England mutuals and 
others of the same type, the various syndicates 
in the East, the individual underwriters’ 
schemes, the WesTeRN Factory INSURANCE 
AssocIATION in the West are all out for this 
business. Some of the companies, like the 
NatTIONAL of Hartford, and Norrn BritisH 
AND MERCANTILE, have established regular 
sprinkler departments in connection with their 
western business. The Liverroo. AND Lon- 
DON AND GLOBE will soon have a sprinkler in- 
spector of its own. 

The effect of all this will be probably to 
reduce rates on sprinkled business even lower 
than they are now, so that the margin of 
profit will not be any greater than on other 
classes of business. If it gets to be the cus- 
tom to equip numbers of risks, the insurance 
premiums will be reduced and less companies 
will be needed to carry on the business. 








VIRGINIA STATE MAY ENTER ILLINOIS. 

Robert Lecky, Jr., secretary of the Virginia 
State, is in Chicago, and report has it that he 
may enter Illinois and appoint a Chicago local 
agent. It will be remembered that under the 
administration of Superintendent Van Cleave 
the company was fined for doing an unauthor- 
ized business in Illinois. This was looked 
upon as an unjust action on part of the in- 
surance department, and Mr. Lecky has been 
at Springfield to straighten out the matter so 
that he can enter the State if he so desires. 





GET THE WHISKY AGENCY. 
Newberger & Co. of Chicago have been ap- 
pointed general agents of the Virginia F. & M. 
for whisky lines in Kentucky and Maryland, 
the firm having a large volume of 
business. 


whisky 





DEATH OF A. H. DARROW. 


A. H. Darrow died Sunday night in Or- 
lendo, Fla., of Bright’s disease. He was 
formerly western manager of the Agricultural 
and later conducted a local agency in Chicago. 
He sold his interests and opened a hotel in 
Florida. 





The Indianapolis Board of Public Safety this 
week purchased 6,400 feet of fire hose. In- 
cluded in this was goo feet of carbolized hose, 
which is a homogeneous mixture of rubber 
and cotton, instead of cotton with a rubber 
lining. 





Several special agents attended the funeral 
cf Peter Dubail of South Bend, Ind., last 
week. He is a father of Edward F. Dubail. 
Other companies sent telegrams of sympathy. 








WASHBURN TO DELIVER THE ADDRESS 


Distinguished President of the Home Insurance 
Company to Appear Before the Northwest- 
ern Association Meeting. 





New York, July 29.—(Special.)—It became 
known in this city this among the 
friends of President J. H. Washburn of the 
Home Insurance Company, that he had ac 
cepted an invitation to make the annual ad 
dress before the Fire Underwriters Associa 
tion of the Northwest in Chicago the last of 
September. The report was confirmed to-day 
at the office of the company. 

The announcement of the forthcoming ad- 
dress will awaken much interest because of 
the personality of the distinguished president, 
and also because his public papers contain 
frank, clear views. He does not attempt to 
sit astride the fence, but says what he thinks. 
The last public appearance of note of Presi- 
dent Washburn was before the National 
Agency Association at Put-in-Bay two years 
ago. 


week 


WILL RETIRE FROM ACTIVE SERVICE. 








State Agent R.B. Carson of the Commercial 
Union in Illinois Will Leave 
the Field. 





Robert B. Carson of Chicago, the veteran 
Illinois state agent of the Commercial Union 
and Palatine, will soon retire from the active 
Mr. Carson is 
seventy-three years old and has been in the 
service of the Commercial Union for twenty 
one years. He is one of the old-timers in this 
section, and has done splendid work for the 
interests he represented. He has been in bad 
health for some time, and it has been apparent 
that his old-time vigor was declining. He 
feels it best, therefore, to quit active field 
work, although it is understood that his con 
nection with the companies will not be entirely 


service of these companies. 


severed. A younger man will be appointed as 
state agent for Illinois. J. C. Griffiths, Jr., 
the special agent, handles southern Illinois 


and part of Missouri. 





SUES [IEMPHIS PAPER FOR LIBEL. 

The Memphis Commercial Appeal a few 
days ago published a list of alleged wildcats 
and irresponsible Lloyds. In this list it men- 
tioned the Chicago Fire Underwriters and Re- 
liance Underwriters, managed by E. D. Clarke 
& Co. of Chicago and also the Lloyds repre- 
sented by Farmer and Thompson of Chicago. 
As firms claim their Lloyds are finan- 
cially sound, pay their losses promptly and are 
in excellent shape, they have a_ grievance 
against this paper. E. D. Clarke & Co. have 
already started a libel suit against the paper, 
and it is likely that Farmer and Thompson 
will take similar action. 


these 





CUMPLAIN OF THE DEPARTMENT. 

Trouble has developed between the Purdue 
University people and the West Lafayette fire 
department. President Stone is not satisfied 
with the showing made when the stock barn 
was recently destroyed by fire. He says the 
insurance companies fear that the whole uni- 
versity plant is at the mercy of fire, should 
one get under rapid headway, and _ that 
premium rates will be higher than before the 
feeble effort to subdue the fire in the stock 
barn. The firemen say that the water pressure 
was low, and for that reason they could do 
nothing. 





The Kansas Rating Bureau has reduced rates 
on standard dwellings in Topeka, Kan., from 
40 cents to 35 cents, with certain penalties 
added for defective construction. Increases 
have been made on mercantile risks from 5 
cents upward. 
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GENERAL DECREASE NOTED. 


WESTERN PREMIUMS HAVE FALLENOFF 


Comment on Fire Insurance Conditions in This 
Field—Losses Have Been Normal for 
Six Months. 





Almost all companies in the West now 
agree that there will be but few increases in 
premiums this year. In fact, a company is 
doing well if it breaks even. During June and 
July a number of companies find that their 
premium receipts have decreased about 10 per 
cent. The high water mark in premiums 
was reached last winter or fall, when the 25 
per cent was at its height. The tendency now 
will be for companies to experience decreased 
premiums unless they liberalize on lines or 
classes of business. 

Causes for Premium Decrease. 

The decrease is natural owing to existing 
conditions in the western field. In the first 
place the new schedules are being applied 
in every State, which brings the rate less than 
that procured under the 25 per cent advance in 
most cases. The rates are almost all higher 
than under the old tariff. Some even go be- 
yond the 25 per cent advance, but the general 
trend is below that figure. 

The application of the schedules is also 
causing the assured to make improvements 
in his risk. He regards his rate as high, and 
this brings out an explanation from the local 
agent, special agent or rater, in which he is 
shown how he can obtain credits and reduce 
his rate by making improvements and remov- 
ing the deficiencies shown by the application 
of the schedule. This is causing quite a de- 
crease in rates. 

Merchants Are Not Carrying Large Stocks. 

Another feature is that merchants are not 
carrying heavy stocks. Jobbers and wholesale 
men report that sales are less than they have 
been, owing to the supposition on part of 
the retailer that prices will be lower or his 
fear that prosperity may not*continue and hie 
will be caught with a large stock on hand 
which he cannot dispose of. The price of 
labor and operating expenses have increased, 
and this has caused the assured to cut down 
insurance and other fixed expenses in order to 
reduce his expense ratio. While values are in- 
creased the assured is carrying about the same 
line as heretofore. He usually sets apart a 
fixed amount to carry his insurance, regard- 
less of the rate. 

Several Risks Have Been Cut Off. 

While business has been easy to get and 
premiums increased under the operation of the 
25 per cent advance, companies have probably 
been more independent and have cut off some 
risks that they have been in the habit of 
carrying. They have not carried as many ac- 
commodation lines as heretofore. 

The surplus line companies of all descrip- 
tions have had a remarkable growth, and while 
these companies are used largely on risks that 
cannot secure sufficient indemnity from regu- 
lar companies, yet they have made inroads in 
every direction, especially where the assured 
was attracted by a cheaper rate. If it were 
not for the Lloyds and other companies that 
write at lower rates, the assured would be 
compelled to seek the regular channels. He 
takes chances, therefore, on these lower rate 
companies. 

Some Companies Are Expanding. 


It is noticed under these conditions that 








LOCAL AGENCY SUPPLIES. 


THe WeEsteRN UNDERWRITER CoMPANY 
carries a full line of local agency sup- 
plies. We can furnish you with every 
book and blank you use at rock bottom 
prices. We sell the local agents’ manual. 
“Right to the Point,” for 50 cents. 














some companies are anxious to hold up their 
premium income and are becoming more lib- 
eral and writing larger lines than was the case 
a year or so ago. The advent of new compa- 
nies in the West, doing a general agency busi- 
ness, or the planting of agencies of companies 
which heretofore confined their efforts to the 
larger cities, is having some effect, too, on the 
business. 
Losses for the Last Six Months. 


It is the general impression that the last six 
months of the year from a standpoint of losses 
will not be as favorable as the first six months. 
As a whole, the companies in the West have 
made money the first part of the year. Losses 
have not been unduly large. Taking the field 
as a whole, therefore, companies need not be 
dissatisfied with the West. 

Losses by States. 


Taking the States individually, Wisconsin 
shows a pretty high loss ratio. There have 
been several fires in the State, and Milwau- 
kee has added to the fire fiend’s work. Mis- 
souri’s record is blackened by the St. Joseph 
packing loss an@ other fires in the State. The 
record in Illinois is not good, owing to the 
number of total losses that have occurred in 
Chicago. The experience out in the State for 
most companies has not been favorable. Mich- 
igan had heavy losses during the first few 
months of the year, but these have been over- 
come by the record of the last few months, 
although the general loss ratio in the State 
is probably a little over 50 per cent. Colorado 
has been a heavy loser for the companies. 
Ohio, Indiana, West Virginia, Minnesota, 
Iowa, Nebraska and Kansas and the mountain 
field outside of Colorado made a very good 
showing. 

Average Rate Has Declined. 

A feature in the West, that has been 
brought to the attention of managers and 
executives is the fact that the average rate on 
risks in almost all the western cities has 
fallen off several points, beginning with the 
first of the year. This is due, of course, to 
the application of the schedules and improve- 
ments that are being made. The companies 
that do a representative business in the West 
in going over their June and July business 
find that a few States are holding up in the 
matter of receipts. As the schedules are more 
generally applied, rates. in all the States will 
decline. The rates have fallen off about seven 
points already since the beginning of the appli- 
cation of the new schedules. 





FEAR RATE TROUBLES IN SO. DAKOTA. 


Great Apprehension Is Felt Following the 
Anti-Compact Law--Report as to North- 
western National. 





Following the passage of the anti-compact 
law in South Dakota, companies are watching 
that State very carefully. The State was 
rated prior to the passage of the law, and 1s 
therefore in pretty good shape, as far as rates 
are concerned. Walter I. Fisher, the secre- 
tary of the Minnesota and Dakota board, has 
incorporated the Fisher Publishing Company, 
under the laws of Minnesota, and will supply 
rates for South Dakota to purchasers. The 
insurance commissioner has inquired of the 
companies whether they belong to any agree- 
ment for South Dakota. Manager George 
W. Hayes of the Western and British Amer- 
ica has stated to the companies that his two 
companies will likely withdraw from the State. 
The London Assurance withdrew when the law 
went into effect. Field men report that the 
Northwestern National is ctitting rates in the 
State, and this may lead to considerable trou- 
ble, as local agents are asking the privilege 
of meeting that company’s rates. 





H. N. Luesing has become connected with 
the office of Stanley N. Cotterman of Chicago, 
to take charge of the brokerage business. 





Vice-President ;4 H. Packard. 














Americans, as a rule, play as they work— 
strenuously. Many of them do not know how 
to play. They have worked so hard that they 
are lost when they attempt the leisure act. 
It is not so very long ago that the business 
man who was thought to know anything about 
play was open to suspicion. Now, however, 
with golf, tennis and other sports‘ to partici- 
pate in and football and rowing to look at, 
Americans pride themselves .on being quite a 
nation of players. They are learning, how- 
ever, gradually the use of leisure and how 
to make leisure contribute to their work. 

John H. Packard, the new vice-president of 
the American Fire of Philadelphia—“new” jis 
used, because he has filled the position only 
about a year—understands pretty well how to 
utilize his leisure moments to the strengthen- 
ing of his work hours. To put it in another 
way, he realizes that what is termed play and 
entertainments are often wise labor. He is 
interested in athletics and ready to talk foot- 
ball and baseball, and if one knows enough 
about music to be a good talker, he will find 
Mr. Packard responsive to musical leadings. 

People have so associated the fire insurance 
men with something vigorous, with what the 
small boy calls “doing things,” that it is re- 
freshing to come across a man who combines 
a love of athletics with a love of the fine 
arts, and, with all, the practice of business. 
One is not to infer from this that the new 
vice-president of the American does not un- 
derstand fire insurance, for he does. He is 
not, however, like the man who found it pos- 
sible to hide the sun with a ten cent piece in 
front of his eye, for while fire insurance is his 
business, there are other things that interest 
him and interest him much. 

Come to think of it, a good many of the 
best fire insurance men have made marks for 
themselves in other departments of activity. 
Of course, this number is not so very large, 
yet it is influential. The informed know who 
they are and that is sufficient, because it gives 
point to the fact that a good fire insurance 
man may have some side lines which give him 
rank in something outside of the daily grind 
of the office. 

Sit down for half an hour and talk with 
Vice-President Packard, and you will find that 
he has pretty clear-cut ideas upon the subject 
of fire insurance. He is studying the field at 
first hand and is acquiring plenty of pretty 
accurate information. He is not satisfied with 
the traditions of the elders except as those 
traditions are reinforced by the conditions as 
he finds them in the field to-day. He is pro- 
gressive, but not radical; does not make 
changes simply for the purpose of seeing men 
and things moved around. If the good 
prophets mistake not, he will make his mark 
in the fire insurance field of staid old Phila- 
delphia. Pennsylvania has turned out some 
excellent fire insurance officials, and he will 
rank pretty well up with the crowd when he 
fairly gets his bearings. 





TO REINSURE IN A STOCK COPIPANY. 

The New York and New England Under 
writers of New York, the Lloyds of that city, 
will retire from business August 1 and rein 
sure in the Richmond Fire of Richmond, Va. 
which has just been organized as a stock com- 
pany. Bremer, Dufour, Ring and Pinkney, t'ic 
managers of the Lloyds, will: be the genera! 
agents of the new stock company. The com 
pany has been licensed in Virginia. The New 
York and New England Underwriters ha- 
made a good record. 





MT. VERNON WILL BE LAUNCHED. 

Tobin & Tobin, the attorneys for the Sea 
Board Fire Underwriters of New York, are 
organizing the Mt. Vernon Fire, a stock com 
pany, for surplus line purposes. 
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RECORD OF LOSSES IN CHICAGO AND THE YARDS. 


The following tabular account shows the premiums and losses in Chicago ex- 
clusive of the Union Stock Yards for several years and also the Stock Yards record. 
It will be seen that the companies have made money on stock yards business: 


CHICAGO, EXCLUSIVE OF THE STOCK YARDS. 


UNION STOCK YARDS. 


Premiums. Losses. Per cent. 
4,251,975 $ 3,292,046 77.42 
4,578,897 1,640,257 35.82 
4,428,392 3,679,697 83.09 
1,358,459 4,717,949 88.04 
5,416,578 3,877,296 71.58 
),802,117 2,313,634 53.06 
6,086,067 3,708,076 60.92 
5,936.57 4,071,711 68.58 
6,835,181 5,740,058 83.97 
6,977,096 3,080,054 44.14 
7.537507 4,614,870 61.22 
8,229,084 4,729,072 57.46 
$ 70,937,931 $45,464,720 65.36 
Premiums. Losses. Per cent. 
182,370 $ 91,385 50.10 
214,889 367,292 170.92 
310,794 10,779 3.46 
239,746 42 01 
50,000 den een ae aeen 
203,715 131,709 64.65 
204,706 73,773 36.03 
227,242 180 08 
284,115 79,794 28.08 
319,481 130,792 42.19 
802,152 404,430 33.84 
283,529 87,393 40.82 
286,205 111,656 39.01 
282,991 501,602 117.25 
$ 3,591,935 $ 1,990,827 51.17 


TOTAL PREMIUMS AND LOSSES FOR CHICAGO. 


Premiums. Losses. Per cent. 
$ 40,406,848 $23,376,116 57.85 
74,347,496 47,364,162 63.70 
$114,754,344 $70,740,278 ~ 60.77 











WEST VIRGINIA ASSOCIATION MEETS 





Large Attendance of Field Men—Handbook of 
Rates and Forms for the State 
to Be Prepared. 





White Sulphur Springs, W. Va., July 29.— 
(Special).—The midsummer meeting of the 
West Virginia Fire Underwriters Association, 
now in session at this place, is a very stuccess- 
ful one in point of attendance, harmonious con- 
ference and work accomplished. Special 
agents from Wheeling, Pittsburg, Louisville, 


Richmond, Columbus, Charleston and other | 


points have lent encouragement by their pres- 
ence. Manager T. B. Sellers and State In- 
spector Brown, both of the rating bureau, were 
present and review of their work was read 
and approved. The complete revision and 
early publication of the Wheeling rate book 
was announced. A committe consisting of 
Messrs. Nulton, Sanderson and Lohmeyer, 
with T. B. Sellers associate, was appointed to 
prepare a “hand book of rates and forms” for 
West Virginia, and instructed to revise the 
present rule relating to the use of coinsurance 
and other clauses and to embody in said hand 
book such additional schedules as will meet the 
State’s rapidly developing industries. Pro- 
vision will also be made for stronger exposure 
charzes to frame buildings in unprotected 
towns. The next meeting will take place in 
Wheeling in January and a strong effort will 
be made to increase both the number of per- 
sonal membership and company contributors 
to the expense of publishing ratings maps and 
surveys. 





PROGRAM COMMITTEE IS NAMED. 

The program comittee of the National Asso- 
ciation of Local Fire Insurance Agents, which 
is to hold its annual convention in Hartford, 
Conn. October 20, 21 and 22, consists of 
John C. North, chairman, New Haven, Conn. ; 
C. H. Woodworth, Buffalo, N. Y.; E. J. Tap- 
Ping. Milwaukee, Wis.; L. C. Tyler, Bangor, 
Me.; Chas. E. Parker, Hartford, Conn.; C. P. 
Whitey, Chicago, Ill.; Chas. F. Wilson, Den- 
ver, Colo.; W. M. Rudd, Owensboro, Ky. 








EQUITABLE FIRE HAS BEEN LICENSED. 





Rollins & Burdick Begin Writing for the 
Company in Chicago.—Get the F. A. 
Colley Companies. 





The Illinois department has licensed the 
Equitable Fire of Charleston, S. C., and Rol- 
lins and Burdick of Chicago have already 
begun writing for the company as local agents. 
The company is a. first-class institution with 
$100,000 capital. Following the licensing of 
Rollins and Burdick under the surplus line law 
oi Illinois, they have been appointed western 
correspondents for Frank A. Colley’s com- 
panies for surplus lines: The United of 
North Carolina, the Commonwealth of Mary- 
land, the Newport of Rhode Island. 





VASTINE MAKES A NEW CONNECTION. 


Sedgwick S. Vastine, who has been with 
Pellet & Hunter for about twelve years in 
the firm’s Chicago local agency, has made a 
connection with the office of Moore, Janes, 
Lyman & Herrick, in that city, and will carry 
on his insurance business with that firm. This 
is brought about largely by the consolidation 
of the local office of Pellet & Hunter and 
C. W. Drew & Co. Mr. Vastine is afforded 
splendid opportunities with his new firm and 
can look after his customers most satisfac- 
torily. He is a young man of exceptional 
character and worth, his relationship with his 
old firm being most cordial and pleasant. Mr. 
Vastine entered the insurance business with 
the office of A. H. Darrow, then going with 
the office of Pellet & Hunter during the life- 
time of the elder Pellet. He afterwards was 
with Fred S. James & Co. for a few years and 
then returned to Pellet & Hunter. 





WILL MAKE NO CLAIM FOR LOSS, 


The United Breweries has notified the com- 
panies that it will make no claim for loss on 
the Citizens Brewing Company plant in Archer 
avenue, Chicago, which was damaged a few 
days ago by the explosion of ammonia tanks. 
The concern filed notice of loss, but now 
states that on the advice of its attorney no 
claim will be made. 





AS SEEN FROM CHICAGO. 


RATES ON UNION STOCK YARDS. 

The Chicago Underwriters Association is 
now engaged in rerating the Union Stock 
Yards, and these rates will be promulgated 
all at the same time. In the meantime some 
companies are declining to write business in 
that section until the new rates are out. The 
raters are making a careful inspection of every 
risk, so that the agents and ‘companies will 
have full knowledge of every feature in regard 
to them. The condition of the buildings and 
walls, the processes carried on within the 
buildings, etc., will be carefully enumerated. 
Risks in the stock yards change quite fre- 
quently and require continued inspection. The 
new rates will be boosted up materially. Im- 
provements will reduce the rates, but -will not 
bring them down to the present. 
ule is being used. 

While the experience of the companies on 
the Union Stock Yards has been favorable 
during a long period of years, yet a number 
of companies decline to write in that section 
at all and others are very conservative in their 
acceptances. Underwriters do not regard it 
as safe to have so large values concentrated in 
four walls, and believe that warehouses should 
be isolated. Another dangerous feature is the 
many that have entered into the 
packing business, all combined under one roof. 
The storage of different products of all kinds 
and in every conceivable manner in one build- 
ing is also deplored. The intention of the 
packer has been to economize space and ex- 
pense by this method. It has resulted in frame 
structures being erected on the roof, in hav- 
ing walls pierced, and in other methods which 
increase the fire hazard. It is the belief of 
underwriters that this attempt to economize 
has been carried to too large an extent. The 
building of frame platforms around buildings 
for loading and carrying the products has also 
added to the hazard. The general feeling is 
now that rates on this class of business will 
have to be boosted considerably, as even now 
the packers are not able to get sufficient in- 
surance under prevailing conditions. 

- 7 
GETTING PANICKY ON PACKING RISKS. 

The Lloyds and other surplus line compa- 
nies have sustained heavy losses on the Ar- 
mour Packing House fire at Sioux City, the 
Hammond loss at St. Joseph and the Omaha 
loss at Chicago. 








A new sched- 


processes 


It has hit some of these in- 
stitutions a body blow, and they are beginning 
to hedge. Swift’s placer has been in New 
York trying to pacify the surplus line people. 
Many cancellations will probably result from 
recent losses. 
+ te 
ANOTHER PACKING HOUSE LOSS. 

The loss on the Omaha Packing Company's 
plant in Chicago brings out another packing 
house fire, and this business has therefore re- 
ceived the second black eye within a short 
time. There were a number of Lloyds and 
surplus line companies on this risk, in addition 
to the regular stock companies. Underwrit- 
ers are becoming very suspicious of packing 
house plants where different processes are 
carried on under the same roof. It is the gen- 
eral opinion that the warehouses will have 
to be entirely divorced from other parts of 
the plant, as the combined hazards make a risk 
very undesirable. Almost all companies are 
panicky regarding packing house business, and 
recently a few have refused to write any busi- 
ness in the stock yards at Chicago. Local 
agents placing packing business state that it 
is almost impossible to get companies to write 
it. Packing houses will have to be constructed 
with an eye singled to fire protection if this 
branch of business is to command the accept- 
ances of insurance companies. On the Omaha 


plant the London Lloyds had $103,500, the 
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Individual Underwriters $253,175, and _ the 
Merchants Exchange $25,000. 

The fire started in the lard refinery. Em- 
ployes endeavored to check the fire for twenty- 
five minutes, but it got away from them, and 
an alarm was turned in. The fire shot through 
the windows of the upper story of warehouse 
“A.” the iron shutters being left open. The 
damage is confined mostly to that story, as the 
floor is heavy and held the fire and water well. 
Vestibule doors protected the lower floor. 

Sad _ 
SPRING GARDEN MAY CHANGE HANDS. 

The knowledge that Jameson & Frelinghuy- 
sen, the New York brokerage firm, have been 
seeking to secure control of the Spring Garden 
of Philadelphia for a few months past is caus- 
ing considerable uneasiness among the field 
and agency forces of that splendid company. 
The firm has been quietly buying up the stock 
for some time, and report has it that it is 
progressing, with a probable successful out- 
come. Jameson & Frelinghuysen carry on a 
surplus line business and do not operate 
through local agents. It is natural to sup- 
pose, therefore, that if they secure the company 
they will use it as a surplus line institution 
and retire the local agents and field men. The 
firm has recently come in control of two or 
three companies, which now gives them a 
strong syndicate, consisting of the Globe and 
Rutgers, Manufacturers Lloyds, Merchants 
Lloyds, Stuyvesant Fire of New York, Na- 
tional Fire and Marine of New Jersey and 
the Pacific Fire. 

The Spring Garden bears a splendid reputa- 
tion in the field, being a conservatively man- 
aged company. Secretary Clarence E. Porter 
is the underwriter. The net surplus of the 
company, however, has been on the decline 
for a number of years. It reached $191,477 in 
1897 and the last annual statement shows a 
surplus of $100,716. It was organized in 1875, 
having $400,000 capital. It has $1,444,623 
surplus and premium income of $549,019. 

~~ aaa 
COINSURANCE LAW IN MINNESOTA. 

The fire companies are in a muddle as re- 
gards the coinsurance clause 11 Minnesota, 
the attorney-general having ruled that the 
forms in use are illegal. The governing com- 
mittee of the Union now has taken the matter 
up with the attorney-general and the insur- 
ance department, looking toward the adoption 
of a form that will pass muster. The attor- 
ney general rules that in case of a general 
form where the assured carries 80 per cent on 
the total of the various items, the coinsurance 
clause would not apply to any one single item 
if the 80 per cent is not carried on that. If 
the assured lacks 80 per cent of the value in 
the sum total of the items, the companies can 
make the assured a coinsurer to the percentage 
lacking on the several items. ‘This gives a 
chance for the assured to carry a small amount 
of insurance on items where it is not probable 
he will sustain much of a loss, and will afford 
him an opportunity to load up on other items. 
In case of buildings the insurable value must 
be given. In case of personal property the 
actual cash value must be shown. The Min- 
nesota law provides that the assured may ac- 
cept the coinsurance clause and secure the re- 
duced rate if his line amounts to $25,000 or 
more. 





KANSAS FIELD MEN ORGANIZE. 

The field men of Kansas have organized the 
Kansas Fire Prevention Association, with the 
following officers: 

President—Charles F. Hardy, Topeka. 

Vice-president—E. P. Bates, Topeka. 

Treasurer—Theodore Gardner, Lawrence. 

Executive Committee—Charles F. Hardy, 
E. P. Bates, M. W. Vanvalkenburg, Will I. 
Dtum, Theodore Gardner, Samuel F. Wool- 
ward, Walter S. Nevins. 





MAKE REQUISITION FOR F. J. GORIAN. 


Former Cashier of Merchants of Newark in the 
West, Has Been Indicted for 
Alleged Peculations. 


The governor of Illinois has made requisi- 
tion on the governor of Minnesota for the re- 
turn of Frank J. Gorman, who has been in- 
dicted for raising accounts of the Merchants 
Insurance Company of Newark. Mr. Gorman 
was cashier of the western department of the 
Merchants, under Manager Garrigue. He was 
charged with raising bills and having checks 
made for the increased amounts. According 
to evidence his plan was to get duplicate bills 
and raise one of them, receipting the other, 
and getting the balance paid in cash. An ex- 
pert accountant went over the books and, it 
is claimed, found several irregularities of this 
character. 





TENNESSEE LOCAL MEN TO MEET. 

The Tennessee Local Agency Association 
will meet at Chattanooga on August 21 and 22. 
The following subjects will be discussed: 

“System—Office Work and Soliciting ;” “The 
Local Agent—His Duty in Peace and War;” 
“Rates—the Best System for Secretary and 
Agent ;” “The Country Agency;” “Legislation 
—Report of Legislation Committee and Gen- 
eral Discussion on Insurance Legislation ;” 
“Superfluous Agencies ;” “What Shall We Do 
with the Underhand Agent and Overhead 
Company ?” 

The officers of the association are J. E. 
Davies, Knoxville, president; N. G. Grady, 
Chattanooga, vice-president, and Sol Moyses, 
Chattanooga, secretary and treasurer. 





COMPLAIN OF THE UNDERGROUNDERS. 

M. Webster & Sons, owners of the woolen 
mills at La Crescent, Minn., have called the 
attention of the Minnesota department to the 
fact that the concern sustained a loss in four 
companies not licensed in the State and is now 
not able to collect. The companies named are 
the American Trust and Insurance Company of 
Chicago, the German Mutual of Council 
Bluffs, the Commonwealth Savings and Insur- 
ance Company of Richmond, Va., the Security 
Fire and Marine of Washington. Inasmuch 
as the companies are not licensed the depart- 
ment is powerless in the case. 





STAR FIRE IN THE WEST. 
Harry M. Coudrey, the well-known St. 
Louis general and local agent, has been ap- 


pointed general agent of the new Star Fire of ° 


Louisville for Missouri, Kansas, Minnesota, 
Indiana, Ohio, Michigan, Illinois and Wis- 
consin. He will continue his headquarters in 
St. Louis. Local agents will be appointed 
soon in his field. 


Our vest pocket tickler for solicitors’ expirations 
is 25 cents. 





CAUSE OF THE COVINGTON TROUBLE. 





Situation Said to Be Critical Over Action of 
E. E. Walker & Co. Toward the 
Local Board. 





The situation at Covington is rather critical 
just now, on account of the attitude of E. E. 
Walker & Co. toward the local board. Walker 
& Co. not only represent a non-board com 
pany, but refuse to pay the board assessment 
on business located outside of Kenton and 
Campbell counties. On July 13 the board 
passed a resolution giving them ten days in 
which to get in line, whereupon the firm modi 
fied their position, but refused to comply 
wholly with the rules of the board. 

The chief cause of the trouble is the whisky 
business, which is controlled in the East and 
on which the local agents allow a commission 
to the eastern brokers. This business has 
heretofore been pretty well divided in Coving- 
ton, but agents have lately been losing their 
lines to Walker & Co., and they ascribe their 
losses to the higher commissions that firm is 
said to pay. This has caused much feeling 
agsinst Walker & Co., and when they took an 
arbitrary stand, without attempting to have 
the board rules modified, the other agents were 
not disposed to negotiate. 

A board rule requires all daily reports to 
go through the stamping office, no matter 
where the property is located, and in making 
up the assessment for expenses it has been 
customary to take the premium receipts from 
the records of the daily reports. Now that 
Walker & Co., whether through excess com- 
missions or otherwise, are corralling the bulk 
of the whisky business, they object to paying 
on such a large volume of premiums that are 
outside the jurisdiction of the board. As the 
agents who formerly had the business paid on 
it for years without protest, they consider the 
objection of Walker & Co. unjust. 

Local agents of union companies are mak- 
ing a strong effort to have commissions thrown 
open on whisky business, as they claim that 
is the only way they stand any show for the 
business. The union commission is 15 per 
cent, to agent, but the eastern brokers de- 
mand 20 per cent and if they fail to get it 
the business goes elsewhere. There is no doubt 
that quite a number of union companies are 
paying excess commissions, but it is practic- 
ally impossible to convict them. Agents of 
companies which refuse to meet the higher 
cemmissions are greatly wrought up over the 
niatter and claim they will lose all their 
whisky business unless commissions are 
thrown open. The loss ratio on whisky of 
late years is said to have been not more than 
2 per cent, so their is a scramble among the 
companies to get it. 

The Newport and Covington board held a 
meeting Wednesday to consider the Walker 
case, but no action was taken. The matter 
was referred to the governing committee at 
Chicago, which is expected to meet Friday 





LOSS RATIOS OF TWENTY COMPANIES IN OHIO FOR TEN YEARS. 


The following comparison of the loss ratios for the past ten years of the twenty leading companies 
doing business in Ohio, furnishes some interesting figures: 
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HIO AND WEST VIRGINIA Ohio Inspection Bureau to make the inspec- | in Baltimore since the first of the year. It is 
) + | tion by October 1. Recently Grafton has | a noticeable loss to some of the agencies. 

— taken on a decided “boom” and many new It is understood that A. A. Lee will engage 

SHOULD IMPROVE THE WATCH SERVICE | office and mercantile buildings are being | more actively in fire insurance after August 





Manager Patton of the Cleveland Inspection 
Bureau Makes Recommendations as to How 
Conditions Might Be Bettered. 





Manager C. H. Patton of the Cleveland In- 
spection Bureau has notified the American 
District Telegraph Company that the watch- 
man service which it conducts should be im- 
proved in several different ways, in order to 
secure the best results. The most important 
point made is that the watchmen at various 
large manufacturing plants in the city must 
pay more particular attention to their work 
and spend more time at it. It seems that, 
under the present system, watchmen often 
make the rounds of the plants in from five 
io ten minutes, turning in the stations as they 
eo. They make these trips every hour, but 
Mr. Patton says they should spend at least 
five minutes between signal stations and at 
least half of each hour in making the rounds. 
his will give them time to look around and 
sce if anything is wrong at any point in the 
factories. It seems that all watchmen deem 
necessary is that they make the rounds once 
an hour and notify the A. D. T. from each 
station. Mr. Patton says that the credits for 
the watchman service are heavy, but that if 
it is not improved as indicated they will have 
to be withdrawn. 

Another thing he suggests is that the A. D. 
T. secure an automobile with which to answer 
delinquent calls. He deems it necessary that 
when a watchman fails to report on time 
that a hurry run should be made to the fac- 
tory to learn the cause of the delay. In many 
cases heavy fire losses’ may be prevented in 
this way, as it will be possible to find where 
the fault lies or what’is the matter in a very 
short time, if they are in position to get to 
the point before some excuse is formulted. 





DUKE AGENCY IS SOLD. 

Phe agency of John K. Duke & Son of 
Portsmouth, Ohio, has been sold to J. L. 
Watkins, who has been in the maufacturing 
business and is said to be a very good man. 
It is understood that all the companies have 
transferred. As will be remembéred, Mr. 
Duke was secretary of a building and loan 
association, and it is claimed that there were 
irregularities in his accounts. However, his 
balances have all been paid to his insurance 
He is regarded as a good agent 
and has always been held in high esteem. 

anal + 
‘ WANT FIRE WASTE REDUCED. 

fhe Board of Public Safety at Springfield 
(Ohio) desires to reduce the fire waste in that 
city by having a fire marshal appointed who 
shall inspect all buildings and fires. The board 
ntly reprimanded the fire chief of the 
on account of carelessness in the manage- 
ment of his department. The board has pre- 
pared a vigorous crusade against the firetraps 
of the city. The board calls attention to the 
ks in the heart of the city which imperil 
many buildings. 


companies. 


+ 


LOCAL AFFAIRS AT GRAFTON. 

1c Exchange Mill Company of Grafton, 
W. Va., recently sustained its second loss by 
fire within the last six months. The first loss 
was total, but the last being mostly damage 
to stock by water, the fire originating in the 

adj ining premises of an old box factory. 
Quite a little complaint is coming in in 
regird to the rates in Grafton, as it has not 
been rated for a number of years. An at- 
ten is now being made to get Manager 
Sellers of the West Virginia branch of the 





erected, as well as a number of special haz- 
ards. 

The agency of Barlow & Hertzog was re- 
cently purchased by C. W. Monroe. Some 
of the companies have not as yet transferred, 
and possibly will not, owing to the fact that 
Mr. Monroe insists on remaining outside the 
local board. The companies represented in 
the agency are: A®tna, Hartford, Franklin of 
Wheeling, Niagara, Royal, Home, Providence 
Washington, United States and Delaware. 

The firm of Cottrill & Hopkins, casualty 
insurance men of Clarksburg, has established 
a branch office in Grafton. They represent 
the New York Plate Glass Insurance Company 
and the liability department of the A£tna Life. 


Sn ~~ 


BELLEVUE CONDITIONS HAVE IMPROVED. 

The situation at Bellevue, Ohio, has greatly 
improved since the town was rated. There 
was always demoralization there and it seemed 
impossible to check rate-cutting. Since the 
agents have had the rate books and can show 
the assured the rates, thus having some defin- 
ite guide, the situation has wonderfully im- 
proved. 





CHARGE MADE FOR LIGHTNING CLAUSE 


Cincinnati Inspection Bureau Attempts to 
Correct a Tendency of Liberality in 
Modern Underwriting Practices. 


The Cincinnati Inspection Bureau.has taken 
a step toward correcting an abuse that has 
been rapidly growing during the past year or 
two. A ruling was promulgated this week re- 
quiring a charge of 10 cents per $100 for light- 
ning clause on all manufacturing and special 
hazards and on mercantile stocks. Recently it 
has become the practice to put a lightning 
clause on every policy issued and companies 
have frequently been caught for damages, par- 
ticularly on open stocks. 

Agents have thus regarded the lightning 
clause as an inexpensive addition to the policy, 
and as insurees, prompted by the Policyhold- 
ers Union, began to ask for them they were 
put upon all policies, whether requested or 
not. The inspection bureau considered that the 
clause might prove costly to the companies and 
accordingly made the ruling requiring an ad- 
ditional premium. 





OHIO FIRE APPOINTMENTS. 


.Etna—Jesse A. Mount, Morrow; Chas. E. Mol- 
der, Ontario. 

American, Newark—George Franklin, Jr., New- 
ark. 
Concordia—Randabaugh & Vining, Celina. 
German Alliance—M. B. Le Fever, Mt. Gilead. 
German American, N. Y.—Crawford L, Smith, 
Chardon. 

Girard F. 
land. 

Home F,. & M—J. W. Krauth, Hamilton; Albert 
Cc. Close, Sandusky. 

Northwestern National—Ed. H. 
ding; Ed. M. Heaton, Piqua; C. E. Way, North 
Baltimore; Jas. Grisier & Son, Wauseon; Geo. 
Oroszy, Lorain; Geo. W. McCracken, Urbana. 

Norwich Union—William E. Cutler, Loveland; 
Lewis Clawson, Mason. 

Pennsylvania—Perey Doddridge, 
Minnie B. Vaughan, Jackson; John 
Quincey ; Chas. H. Curl, De Graff. 

Queen—Robert H. Clark, Cleveland. 

+ 


& M.—Charles E. Bowman, Cleve- 


Cooper, Paul- 


Manchester ; 
W. Goebel, 


aa 
PAINESVILLE NOTES. 

Painesville is one of the few cities in Ohio 
which has not recently been rated. The pres- 
ent book is dated 1899. The agents report 
that everything is lovely there, and their only 
fear is a rerating. There is no board in 
Painesville, at any rate Edgar D. Barber, the 
last accredited president, says he no longer 
knows of the existence of one. 

A year ago Painesville agents were unable 
to get enough insurance for the B. & O. rail- 
way’s elevator at Fairport. Now they are not 
troubled in that way, for it has been written 


T 





1, as that date marks the termination of a 
contract he made when he sold his old agency 
to Breed & Barber several years ago. 

The companies in the agency of Samuel R. 
House, who moved away from Painesville 
some months ago, have, for the most part, gone 
to other agencies. Mr. House’s son, who is 
connected with the postoffice, is still represent- 
ing two of them nominally until such time as 


he can dispose of the business advantageously. 


ELECTRIC CONDITIONS ARE SET FORTH. 

Mr. Townsend, electrical inspector of the 
Ohio Inspection Bureau, reports that Ports- 
mouth, Ohio, has adopted an approved light- 
ing circuit. A separate generator has been 
installed with a full metallic circuit. All risks 
have also been fixed up. Mr. Townsend also 
says that Lisbon, Ohio, is in bad shape so far 
as electrical appliances go. 

+ ~~ 
SITUATION AT LORAIN. 

Rates at Lorain, Ohio, which were ordered 
off by the companies, have not been taken off 
yet. The local agents think that they can 
handle the matter are maintaining the 
tariff. It is probable that a meeting will be 
held soon, when all the business under discus- 
sion will be settled. 


and 





OHIO AND WEST VIRGINIA NOTES. 


B. R. McClintock, Ohio state agent of the 
Manchester, will make his headquarters in Co- 
lumbus, with the O’Kane agency. 


Superintendent of Insurance A. I. Vorys. 
who has been taking a lake trip with Governor 


Nash’s party, will return to Columbus, Ohio, 
the 3oth. 


_ Randall W. Crittenden, of the fire insurance 
firm of Snyder & Crittenden, of Cleveland. 
died of typhoid fever in that city on July 26. 
He was 32 years of age. : E 


Following the retirement of James French 
the colored local agent of the Traders at San- 
dusky, the company_has appointed Bauman and 
Baetz as its representative. 


William C. Lyman, special agent of the 
Royal for Ohio, will make Columbus his head- 
quarters, having his office with Bryson, Bru- 
bacher & Co., 80% North High street. 


A. H. Wilson, formely special agent for 
the Granite State Fire in New England, is 
appointed special in West Virginia for the 
Continental, succeeding A. B. Fullerton. 


The Sears Insurance Company of Cincin- 
nati is the latest firm to desert Third street 
and move up town. The agency has taken 
offices in the Fosdick building, next to Carey 
& Zimmerman. 


H. M. Gibbs, special agent of the British 
America and Western, is at the home office. 
where he has work that will occupy his time 
till September 1. Walter J. Kountz of Toledo 
will cover the Ohio field for these companies 
during Mr. Gibbs’ absence. 


The plant of the Cleveland Automatic Ma- 
chine Company, a newly sprinkled risk under 
the mutual requirements, has been held by 
the stock companies, through the diligent 
efforts of the agents. It is considered the 
best sprinkled plant of its kind in the city. 


Mr. C. R. Lines, of the firm of Pursell & 
Lines, at Piqua, has been absent from his office 
for the past month on account of sickness, 
Mr. Lines left last Monday for a trip to the 
lakes, where he will stay several weeks. It 
is hoped that the change will restore him to 
his usual good health. 


Thomas L. Steward, who represents the 
Royal at Dayton and has had an office with 
Charles D. Kidd, will take another office in 
the Kuhn’s building with Oswald Cammann, 
who will move from the Callahan block. The 
Royal objected to having its agent in an office 
with a mixed agency. 
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UNDERWRITING IN MICHIGAN 


COMMENT AS TO MICHIGAN BUSINESS. 








Commissioner Barry in a Review of Last Year 
Sets Forth the Conditions—Light 
Loss Ratio. 


The loss ratio in Michigan last year was 
46 per cent, the lowest since 1894. In his an- 
nual report, Commissioner Barry said: 

“For the first time in several years the busi- 
ness of fire underwriting in Michigan shows a 
profit, the reports indicating that the companies 
generally enjoyed a profitable business in the 
State during the year. Notwithstanding this 
fact, the average loss ratio for the past 33 
years, or since the establishment of the in- 
surance department, has been slightly in ex- 
cess of 59 per cent. The financial condition 
of the several companies transacting business 
in Michigan appears to be generally satisfac- 
tory, and the interests of the policyholders 
are, in my judgment, amply protected. 

“In my last report attention was directed to 
the hardship entailed upon owners of large 
lines of insurable property by the tax laws of 
Michigan, which were so framed as to require 
the double taxation of reinsurance premiums. 
The effect of this provision was to deter rein- 
surance companies from entering this State, 
thus depriving the original insurer of rein- 
surance facilities and materially restricting the 
amount of indemnity obtainable. 

“It is noted with great pleasure that the 
legislature of 1903, by a unanimous vote, 
adopted the recommendations made by this de- 
partment, and enacted a law which requires the 
payment of a tax upon the original premium 
only, This is an act of simple justice to all 
concerned and its effect will, in my opinion, 
be to increase the needed indemnity at the dis- 
posal of Michigan property owners without 
materially reducing the revenues of the State, 
if, indeed, it reduces these revenues at all. 
Although this law was enacted but a few weeks 
ago its good effects are already apparent in 
the number of inquiries and applications for 
admission to the State which the department is 
receiving from companies desiring to transact 
a reinsurance business herein. 

“During the past year the department has 
made an earnest endeavor to rid the State of 
wildcat companies which, in large numbers, 
have preyed upon the property owners of 
Michigan, many of whom were induced to pur- 
chase the utterly worthless indemnity offered 
by these irresponsible concerns. in procuring 
business in this State, while the revocation of 
licenses to act as agents in Michigan for regu- 
larly authorized companies held by persons 
who aided the wildcats in procuring business 
has had a most wholesome effect upon other 
offenders in this connection. It is my purpose 
to deprive agents of lawful means of obtain- 
ing business if they persist in resorting to un- 
lawful methods. ; 

“The recent decision of the supreme court 
holding the reinsurance reserve of fire and 
casualty companies subject to taxation would, 
in my judgment, if adopted as the settled 
policy of the State, have worked great hard- 
ship and injustice, if not destruction, to the 
Michigan companies engaged in these lines of 
business. The prtompt and practically unani- 
mous action of the legislature in remedying 
this condition is to be commended. s 

“The ensatment of the Glasgow law which 
makes it obligatory upon mutual fire insurance 
companies to levy sufficient assessments to 
enable them to meet all outstanding obligations 
will have a tendency to prevent this class of 
companies from accumulating a burdensome 
indebtedness.” 





LOSS AT PORT HURON. 

On Saturday night fire was discovered in 
the planing mill of the Jenks, Taylor, Howard 
& Co. at Port Huron, and the plant, together 
with large quantities of lumber piled on the 
docks, were destroyed. Everything on the east 
side of the Pere Marquette tracks was con- 
sumed, The loss will reach $40,000. The 
flames spread to the north and destroyed the 
Dumford drydock property, saw mill and other 
buildings, together with a harbor tug which 
was laid up there. The Dumford loss will 





reach $10,000, with no insurance. This plant 
was not in commission. The companies on the 
Jenks, Taylor, Howard & Co. loss are as fol- 
lows: 


London Assur...$2,200 Lumbermens ....$1,000 
Manchester .... 1,000 Pa. Fire........ 1,500 
Phenix, N. Y.... 1,000 Queen .... .... 2,500 
German, Freeport 1,000 Am. Central .... 850 
Germania ...... 1,000 Northern ....... 850 


American, Pa. .. 1,000 


The fire did not reach the lumber piled on 
the west side of the railroad track. The ori- 
gin of the fire is unknown, but supposed to be 
from sparks from a passing boat. 


++ bad 


MICHIGAN FIRE APPOINTMENTS. 


- -* a Mass.—Bates & Adams, Sault Ste. 
Marie. 

Continental—C. A. Dolph, Northville; E. E. 
Downing, Paw Paw. 

Concordia—O. M. McBride, Tecumseh. 

Cooper—S. H. Dodge, Ypsilanti. 

Greenwich—Hibbard & Burdick, Shepherd. 

Hartford—W. M. Elliott, West Bay City; Put- 
nam & Van De Walker, Ypsilanti. 

Hamburg-Bremen—G. FE. Perkins, Cass City; 
F. W. Lewis, Evart ; C. B. Mersereau, Manistique ; 
McKenzie & Cadwallader, Owosso. 

Lafayette, N. Y.—Frank A. Douglass Agency, 
Houghton; Schobert & Erickson, Ironwood; Hey- 
den & Wachtel, Onaway; Wachtel & Barnum, Pe- 
toskey. 

New York Fire—W. J. Holman, Calumet; J. E. 
Reau, Marquette; R. J. Bates, Sault Ste. Marie; 
G. H, Adams, Sault Ste Marie. 

Providence-Washingtor—Irvin Chase, Evart; 
Dart & Dart, Petoskey. 

St. Paul Fire & Marine—Jos. A.. Thoney, Mar- 
quette. 

Western Underwriters—Thomas & Pryor, Has- 
tings; J. H. Gillespie, Hancock; Wilder & Eddy, 
South Haven. 

Westchester—Northrup & Benton, Escanaba; 
W. L. Mason, L’Anse. 








MICHIGAN NOTES. 


George A. Roberts, who represents the De- 
troit Fire & Marine in Minnesota and Wiscon- 
sin, is making his annual visit to the home 
office. 


Packer and Hutchinson, local agents at 
Menominee, have purchased two tarpaulins, 
placing them with the hook and ladder truck 
for the disposal of the department in protect- 
ing goods. 


Walter W. Conklin of St. Paul, Minn., 
special agent for the National Assurance of 
Ireland, has been working through Southern 
Michigan during the past week and finds mat- 
ters in good shape in the terrrtory visited. 


The Michigan department has issued a cer- 
tificate of authority to the North River Com- 
pany of New York City, to transact business 
in that State. Ashford Wood of Muskegon, 
Mich., has been appointed as the company’s at- 
torney for service. 


Fire and water did considerable damage 
July 24 to a stock of print paper and to furni- 
ture samples at a warehouse of the Columbian 
Transfer Company, Grand Rapids. In spite of 
the fact that the building has been rewired 
throughout within a month, with two inspec- 
tions of the same made by experts recently, the 
fire is believed to have started from lighting 
wires attached to the exterior of the elevator 
shaft. 





INDIANA AGENCY APPOINTIENTS. 


Allemannia—Herman Preefer, Jeffersonville; J. 
A. Shirley, Indianapolis. 

American, Pa.—W. C. Rutherford, Anderson. 

Commercial Union—Fountain Trust Co., Cov- 
ington. 

Firemans Fund—Lennart & Ortlieb, Fort 
Wayne; James O. Ferrier, Culver; R. F. Thomas, 
Pendleton. 

German, Freenort—J. H. Graham, Fremont. 

Hamburg, Bremen—James C. Stenson, Terre 
Haute; Moser, O'Brian & McGovern, Loogootee. 

Home F. & M., Cal.—Burton & Caldwell, Bed- 
ford; Fosdick & Knisely, Butler. 

Milwaukee Mechanics—John J. Richards, Mul- 


berry. 
National Fire, Hart.—R. F. Thomas, Pendle- 





on. 

National Union—Wm. Ohuring, Jr., Michigan 
City; Charles E. Wolf, La Porte; L. F. Coleman, 
Warsaw: Benjamin W. Sholtz, Decatur. 

Norwich Union—Charles V. Foulk, Angola. 

Ohio Farmers—Ira W. Yeoman, Remington. 

Pennsylvania—The Central Trust Company, In- 
dianapolis: Orris S. Harrison, Rosedale; Hitch 
& Booe, Veedersburg; G. W. Crooks, Waterloo. 

Phenix, Brooklyn—George M. McRoberts, El- 
wood. 

Providence, Washington—Fred Bosch, Washing- 
ton: I. L. Mathews & Co., Lawrenceburg. 

Prussian National—William W. Sullivan, Peru. 





Remember, we make policy labels. Do not ex 
haust your supply before ordering mor Every 
label sent out is guaranteed. A folder .. samples 
free. 





WEEK'S NEWS IN INDIANA. 


LOSS ON THE MAJESTIC DISTILLERY. 











Insurance List with the Exception of the Sur- 
plus Line Companies—Loss About 
25 Per Cent. 





The loss on the Majestic Distillery at Terre 
Haute, Ind., will amount to about 25 per 
cent under the general form. It is the first 
large distillery fire that has occurred in the 
West for some time. Fire is supposed to hav: 
originated in one of the mills from spontaneous 
combustion. Some insurance was placed in sur 
plus line companies through New York brok- 
ers, which is not yet available, the regular 
companies being as follows: 

Royal Exchange..$3,500 Western, Ont. ..$2,500 
. YY... 7,500 aia 


Phenix, ; Ger, Amer. 8,000 
Ins. Co. of N. A. 7,500 Caledonian ..... 3,000 
Brit. Amer, .... 2,500 Phoenix, Eng. .. 5,000 
Indianapolis ... 2,500 Springfield ..... 5,000 


Commercial Un.. 5,000 Hamb.-Brem. ... 2,500 
Pennsylvania ... 5,000 Prov. Wash. ... 
Phenix, Conn... 5,000 Norwich Union.. 





ED. "64:0 ee avis 10,000 North B. & M. .. 
| EOE See RED so vtccvescus 

L. & L. & G..... 5,000 Hanover ....... 

Nat. Stand. ... 2,500 Home, Cal. .... $ 
eer 2,500 Palatine ....... 5 
eee 2,500 West. Und. ..... 
Scottish U. & N. 5,000 Nat. Union, Pa.. 2 
Connecticut .... 5,000 Aach. & Mun. 
Michigan ...... 2,500. AStma ......... 3,000 
Newark ....... 1,000 German All. .... 5, 
Thuringia ..... 5,000 Lond. & Lane. .. 
Concordia ...... 3,000 Milw. Mech, .... 
Firemens ...... -1,000 Roch. Ger. ..... 
Allemannia .... 2,000 American ia 
Milwaukee ..... 2,500 Prus. Nat. ..... 
Continental ....10,000 Traders 

American, N. J.. 5,000 Orient ......... 

Ohio Farmers .. 3,500 N. Y. Fire ..... 
Reading ....... 3,000 National, Conn. . 
Citizens, Mo. ... 5,000 Manchester .... 5,000 
Fire Assn. ..... 5,000 Hartford ...... 15,000 
London ........ 2,500 Security, Conn. . 2,500 
eres. 3,500 Metropolitan .... 2,500 
Firemans Fund.. 2,500 Ben Franklin .. 1,500 
ke WL. o00 bac 2,500 Reliance ....... 2,250 
Amer. Cent. .... 2,500 Delaware ...... 1,250 





OHIO FARMERS’ AGENTS MEET. 

The ninth annual meeting of the Association 
of Indiana agents of the Ohio Insurance Com- 
pany was held at Winona Lake, July 21-22. 
There were about 100 agents present. C. C. 
Hurst of Greencastle, the president, outlined 
the purpose of the organization and told what 
it had accomplished. John W. Sage of Rock- 
ville read a paper on “The Orphan,” which 
was a history of the Ohio Farmers Insurance 
Company for forty-five years. N. R. Chalfant 
of Bluffton had a paper on “The Cyclone.” 
“Woman as an Underwriter” was the subject 
discussed by Miss Mary Harrah of Wolcott- 
ville. There was much miscellaneous discus- 
sion of matters concerning the agents’ work, 
the relating of experiences and the lessons 
drawn from them. A leading part in these 
was taken by John M. Stewart of South Bend, 
J. A. Molter of Plymouth and Eugene Cole- 
man of Warsaw. There were nearly 150 pres 
ent on the second day. The objects of these 
annual gatherings are mainly social and to keep 
the agents in touch with one another. Tlic 
following officers were elected for next year: 
President, E. V. Closson, Logansport; vice- 
president, M. W. Moore, Huntington; secre- 


tary and treasurer, S. H. Hendee, Logansport. 
ts Sad 
ADDITIONAL INDIANA RETURNS. 
The following are additional Indiana 1 
turns for the first six months: 
Premiums. Losses. 
PPT eres Oe s 22,6 
National Union, Pa......... 
PME tate aelaas wad ee 
Western Underwriters 
MEN, -eS.iaaG oc gow s/t asian’ 
Williamsburgh City 





, 


London & Lancashire ...... 4,540 
| BAe 59,476 
ee, rere 9,502 


Royal Exchange .......... 
Fire Association .......... 
Prussian National ........ 
Milwaukee Mechanics 
Northern Assurance ....... 
Manchester Assurance ..... 
North British & Mercantile. 
Rea: 
IN 3 So db aha ice yaicw.w mre 
eS ee eer re 


ter ibe eS 
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STATE TOPICS OF ILLINOIS. 


ISSUE IN RECENT [MONTICELLO CASE. 











Question of the Local Agents Sending Outside 
Daily Reports Through the Stamping 
Secretary’s Office. 


Considerable interest has arisen in the case 
of W. P. Smith of Monticello, who refuses to 
put his outside business through the Decatur 
bureau. The Illinois State Board has called 
the attention of the companies in the Smith 
igency to the rule of the Union and the Illinois 
State Board that business in outside towns 
written by a local agent under stamping bureau 
jurisdiction must be reported through the 
stamping secretary. Some of the secretaries 
have been in the habit of stamping outside 
policies “‘No Jurisdiction.” Secretary Persch 
states that this is in violation of the rule, as a 
secretary has no authority to make such a 
stamp, but should pass on the rate. The policy 
of the Illinois State Board is to protect agents 
in outside towns against the inroads of stamp- 
ing bureau towns. Mr. Smith complains that 
the resident agents in these outside towns cut 
the rates as do agents from Champaign, and if 
he is required to get the full rate he will lose 
his business. The Illinois State Board aims to 
correct these outside practices as far as it can. 
It has been suggested that these outside towns 
be attached to stamping bureau, but it is thought 
that this would involve too much expense and 
would not be expedient. The subject of stamp- 
ing outside dailies came up in connection with 
the local agency of the Home at Springfield, 
when the state board ruled that the local agent 
must pass his dailies through the stamping 
bureau whether on Springfield business or out- 
side. 





PEORIA LOCAL AFFAIRS. 

A midsummer quiet prevails in the insurance 
business at Peoria at present, and the agents 
have time to stand around on the sidewalks 
telling each other about the big lines they do 
not get, and accusing the other fellow of sharp 
practices because they do not land the big 
fish. Somehow, the other man is always at 
fault. 

W. H. Metzger has disposed of his fire, 
steam boiler, plate glass and elevator business 
to Hansel & Wittick, and will remove to 
Los Angeles, Cal., shortly in search of more 
salubrious climate and better health. The 
agents regret to see him go from among them, 
as they say he is a hustler and a good man 
to tie to, and their best wishes go with him 
to the new field. 

Miss Wernert did the graceful in getting 
married, and as a condition precedent thereto 
sold out her agency to A. Trefzger. Matri- 


mony is preferably pleasant to the insurance 
business, if a trifle more hazardous. 

Some of the insurance men are away on 
the'r vacations enjoying the fruits of their 


lalrs, especially those that can afford to get 
out of town. Wachenheimer is pulling cod- 
fish out of the Atlantic and preparing his nets 
for land practice later on. Warner is in Wash- 
ingion (telling them how to do it). Fred 
Tichnor .sits up nights trying to commit the 
lat... schedule to memory. The local agents 
fear he is losing his time, as the schedule will 
prvi ably be changed before he learns his les- 
His “Governors” keep him. guessing as 
to ::tes and things hereabouts. ; 
ires are few and far between, and as a 


quence companies are faring well in that 
dir tion. 





\\. E. Vandeventer, Illinois state agent of 
the tna, was pretty badly shaken up and 
i | in a railway collision at Kingston, 

n 


a few days ago while on his vacation. 
now in the harness again. 
* 








LOOAL NEWS OF wisconsin. | 








CASE HAS HAD THREE FIRES. 

The J. I. Case Company, at Racine, has 
had three fires this year. The first one was 
in the middle section of the plant last Febru- 
ary, being confined to that part. The second 
fire was due to exposure during the time of 
the boathouse loss in Racine. The third orig- 
inated in the plant, causing a damage a few 
days ago. The plant seems to have been un- 
fortunate as to its fires. 


77 + 
SITUATION IN BELOIT. 

One of the logal agents in Beloit, in speak- 
ing of the situation in that city, states that 
Beloit has not refused to be rerated nor has 
it refused to receive the advisory rater. Nearly 
a year ago, this agent states, the rater was 
asked to come to Beloit, and one has been 
there at odd times for over six months. He 
is now making up his rate book, and as soon 
as some differences as to certain rates are 
adjusted it is expected the local agents will 
put his rates into effect. The local board and 
the advisory rater do not agree on a few 
points, but in the main, this agent states, there 
is harmony. 

+ + 


WISCONSIN AGENCY APPOINTMENTS. 


Aachen & Munich—Michael English, Arcadia. 

American, Newark—W. H. Bartlett, Linn. 

Atlas—James H. Harper, Robert J. Shields, F. J. 
Wildner, West Superior. 

Equitable Fk. & M.—W. B. Gueinziurs and Arthur 
W. Joannes, Green Bay. 

Fire Association—Arthur L. Dundas, Ashland. 

German American—Glenn H. Williams, Bruce. 

Germania—S. H. and W. 8. Taylor, Lancaster. 

State, I1l—W. L. Taylor, Lancaster. 

Law Union & Crown—T. H. Phelps, Oconto. 

Milwaukee Mechanics—William Broeckert, Kiel ; 
ae Connell, Hayton; A. G. Goldammer, Elk- 
art. 

Nassau—Richard Jefferson, Milwaukee. 

Northwestern National—Martin J. Meuer, Mil- 
waukee ; H. G. Meigs, West Allis. 

Norwich Union, Eng.—Charles L. Wackman, 
Brooklyn; George A. Kraemer, Elkhart Lake; 
Henry H. Greve, New Holstein; John E. Thomas, 
Sheboygan Falls; L. J. Breylinger, Monticello. 

Phenix, N. Y.—A, L. Peterson, Centuria; D. B. 
Foster, Fairchild; L. J. Mistele, Jefferson ; George 
Barnum, Juda; Walter J. Rush, Loyal; Julius 
Lindstedt, Manitowoc; W. H. Blyton and 8. R. 
Burroughs, Sparta; D. D. Davis, Spring Green; 
EB. L. and D. H. Burghardt, Spring Valiey; Edgar 
M. Elliott, Spooner; Moses BE. Ladd, Whitehall ; 
J. H. Wolfenden, Wonewoc; John Bovee, Abrams; 
J. D, Jones, Barneveld; Earl F. Hensel, Blair; 
Gelee H. William, Bruce; Edw. Senn, Campbells- 
port; Edw. Decker, Jr., and Nathan Decker, Casco ; 
Edward Bonde, Colfax; K. A. 8. Swenson, Colfax ; 
M. L. Reynolds, Delton; F. M. Huggins, Iron Belt ; 
E. G. and J. G. Bennett, KansasviNe; A. F. Drew, 
La Farge; H. M. Lord, Lena; Nathan Decker and 
Wenzel Urbanek, Jr., Luxemberg; Beverly White, 
Maiden Rock; W. F. Jurgen, Mecan; Otto J. 
Welsch, Menasha; E. J. Coerper, Moon; Edgar E. 
Sherwood, Mt. Sterling; W. G. Smith, Oakwood; 
Charles E. Stehl, Rewey: Albert B. Davis, Ridge- 
way; A. C. Anderson, Taylor; H. W. Battalia, 
Tunnel City; Peter C. Dalgard, Veedum; A. C. 
Hoffman, Waterloo; Leon H. Rivard, Waukau; 
John b. Pick, West Bend: J, C. Stubbs, Weyer- 
hauser; F. M. Clark, Wild Rose; Ludwig Halm- 
rast, Windsor. 

Phenix, Hartford—E. Decker, Jr., Algoma. 

Teutonia—John Shepeck, Jr., Green Bay. 

Scottish Union & Natiqnal—J. W. Froehlich, 
‘Tomahawk. 

Union Assurance—T. H. Phelps, Oconto. 

Westchester—J. W. Froehlich, Tomahawk. 


+ + 
DIFFERENCES ARE BURIED. 

It is understood that all differences between 
the Wisconsin Field Club and the governing 
committee have been buried and there is no 
further breach. The Field Club members be- 
lieved that the governing committee was in- 
terfering too much with Wisconsin affairs and 
discriminating in favor of Chicago agents who 
place business in Wisconsin. It is now stated 
that the differences arose largely out of mis- 
understanding and the effort of one of the 
salaried raters of the club to create prejudice. 





Local Agent Strupp of Athens, Wis., died a 
few days ago. The union companies will re- 
main with the Athens Bank, and his son-in- 
law will take the non-union companies. 





“Right to the Point” is the book you want if 
you desire to learn all about fire insurance. If a 
beginner, you are losing money by being without 
it. Price, 50 cents. 


.the control of stock companies. 


LIFE INSURANCE GIRGLES. 


SANBORN TIIAKES A NEW CONNECTION. 








Becomes Agency Manager of the Security Trust 
& Life on August 1—Very Popular 
Field Man. 


On August 1 Moore Sanborn will become 
manager of the agencies of the Security Trust 
& Life. It is understood negotiations looking 
to this end have been on for some months. 
The deal was finally closed a short time ago. 
Mr. Sanborn is one of the most prominent 
agency men of the country, having been 
agency superintendent of the American Union, 
and later went with the Security Mutual as 
superintendent of agents and vice-president. 
The Security Trust & Life is to be congratu- 
lated upon securing him. Frank Tully, agency 
superintendent of the Security Trust & Life, 
will, it is understood, remain with the company 
for the time being. 





MASSACHUSETTS LIFE REPORT ISSUED. 





Commissioner Discusses Preliminary Term 
Question and the Attempted Deal Between 
the Prudential and Fidelity Trust. 





Boston, July 28, 1903.—(Special).—Com- 
missioner Cutting’s Massachusetts life report, 
made public to-day, contains extended dis- 
cussions on the preliminary term question and 
He reviews 
the attempt to extend term valuation to com- 
panies not originally included in the reorgan- 
ized assessment class. He says the issue is 
“important and vital,” which is “perhaps not 
settled yet.” He says the department is opposed 
to preliminary term valuation because it as- 
sails fundamental principles of security, that 
it decreases the value of the bond without any 
reduction in the price. He states that hitherto 
all attempts to weaken this security have been 
defeated whether the proposals have been ad- 
dressed to the legislature, the courts or the 
insurance commissioner. He claims there is 
no instance of commercial failure in the case 
of any Massachusetts life company operating 
under the present legal reserve laws, and that 
no life insurance company of another State 
has ever failed while it 
Massachusetts. 

In his comment on the control of stock 
life companies, he deals at length with the 
history of the proposed Prudential-Fidelity 
Trust merger. He brings out the interesting 
fact that sufficient Prudential stock, lacking 
eight shares, is now owned by the Fidelity 
Trust to control the life company. The Com- 
missioner believes this situation is not wholly 
without danger, for while the directors of the 
Fidelity Trust are also the directors of the 
Prudential, yet they are constantly under pres- 
sure to increase the deposits of Prudential 
funds in the trust company for their own bene- 
fit, to the possible detriment of the policyhold- 
ers in the life company. This, he thinks, will 
be the tendency, even with the best possible set 
of directors, and looks for positive dangers 


was operating in 








What Are You Thinking Of? 





Be your own manager and get all 
the renewals. One of the best com- 
panies in New York is making direct 
contracts for small districts. Send 
in your application. Address 


“Life Insurance Superintendent,” 
Care THE WESTERN UNDERWRITER CO., 
Johnston Building, - - CINCINNATI, 0, 
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where the directors are of a different type. 
Discussing remedies, he says that it is not so 
easy to decide what shall be done. Prohibition 
should not hamper the legitimate operations of 
life insurance directors and yet should prevent 
the use of insurance funds for private or specu- 
lative purposes. The problem, he thinks, is 
the hardest of all hard corporation problems 
of the day. 

Mr. Cutting commends the movement of the 
giant companies in regard to the elimination 
of competitive literature, and speaking of the 
new fraternal bill, says that in some of its 
essentials he expects harmony between the fra- 
ternals and the commissioners, which will lead 
to legislation placing these orders upon a 
higher standard. 





LIFE APPOINTMENTS. 
OHIO. 


Awtna—H. A. Dunlap, Fayette. 

Equitable, la.—Claude BE. Otto, Hoytville. 

Equitable, N. Y.—E. O. Mosier, Columbus. 

Hartford—vVictor & Israel, Chardon. 

Mutual Benefit—Albert S. Glascock; Washing- 
ton (. H.: Leslie A. Wood, Wauseon; William 
Buck, Eaton. 

Massachusetts Mutual—L. S. Crane, Akron; 
Clifford C, Hatfield, Lebanon. 

New York—E. E. Hartline, Amsden; W. E. 
Lantz, Bowling Green; Elmer H. Pitts, North 
Kingsville: F. W. Thomas, Toledo, 

Royal Union—J. J. Baker, Louisville; Geo. W. 
Metcalf, Dennison. 

State, Indianapolis—A. F. Powell, Mansfield ; 
Eli A. Raney, Crooksville. 


MICHIGAN. 


Fidelity Mutual Life—A. M. Colegrove, Coral; 
W. B. Roberts, Kalamazoo. 

Massachusetts Mutual—W. R. Yonker, Sault 
Ste. Marie: A. E. Branch, Williamston. 

Mutual Benefit—E. V. W. Brokaw, Port Huron. 

New York Life—W. H. Smith, Ann Arbor; 
W. «. Phelps, Battle Creek: B. J. Culbertson, 
Charlotte; E. T. Falting, Charlevoix; W. J. Ke 
Croswell;: J. J. Toumey, Detroit; C. H. Naylor, 
Imlay City: J. A. Doran, Iron Mountain; E. G. 
Gilbert, Marlette: W. B. Beadle, Owendale; C. D. 
Jennings, St. Joseph. 

Prudential—D. J. Fell, Detroit. 

State Life, Ind.—J. W. Couper, Detroit. 

Security Life & Trust—Thos. T. Masada, New 
Richmond, Wis. 

Sun Life, Can.—E. B. Markham, Detroit. 


INDIANA. 


Bankers Life, Des Moines—H. O. Heichert, 
Marion. 

Equitable, Towa—Robert E, Neighbor, Fowler. 

Mutual Reserve—John J. Knoper, Cicero; W. A. 
Smith, Galveston; J, C. Remfrey and F. A. Pick- 
erill, Indianapolis; M. J. Kramer, Crown Point. 

Prudential——Wm. J. Alexander, Lebanon; 
ilenry E. Brown, Lewis A. Cassell and Leo C. 
Gossett, Fairmount; Edward Forsythe and L. R. 
Lee, Noblesville: Ota A. Long, Logansport; Chas. 
KE. Lovelace, Kokomo; James A. Muncie, Ander- 
son: Walter E. Paxton, Marion; John A, Moran, 
Hartford City; Olin B. Sunonton, Anderson ; Her- 
man Sehmaltz, Lafayette; Ernest M. Wilson, El- 
wood. 

WISCONSIN. 


Bankers Life, Ia.—Fred C. Squeyer, Barron. 

Conservative—L. J. Kohler, Milwaukee. 

Ifome—Sanford HH. Holt, Milwaukee; E. J. Ari- 
word, Campbellsport. 

Manhattan—Edward F. Oehler. Shebovgan. 

Michigan Mutual—-Lawrence Hand. Walter E. 
von. Milwaukee; Sanferd Hk. Wood, Baraboo. 

Mutual Benefit—-Lee J. Mess, West Superior. 

National. Vt.—George Cawthorne. Lake Geneva. 

Pacific Mutual—Mark W. Waite, Milwaukee; 
KE. 1). Germaine. Ashland. 

Phenix Mutual—A. G. Meating. New London: 
1). Scott Partridge, Escanaba, Mich. (for Wiscon- 
sin 

Prudential—Thomas  F. 
Durant C. Gile, Madison. 

Security Trust & Life—Thomas T. Masada; 
New Richmond: Jay Holly, Merrill. 


Sullivan, Milwaukee ; 


+ + 


FIGHT OVER THAYER CASE. 

It is now expected that a long legal con- 
test will take place on the life insurance of the 
late Edwin M. Thayer of Boston, notwith- 
standing two of the companies, the Home 
Life and the Connecticut Mutual, have decided 
to pay. As the result of a conference between 
the Mutual Life, Penn, Prudential, John Han- 
cock, Phoenix Mutual and National, steps 
have been taken to file an answer in the suit 
brought by the administrator against the John 
Hancock. Whatever the outcome is, the com- 
panies named will stand together. It has been 
learned that Thayer did not die of Bright’s 
disease, as certified by the medical examiner. 
rhe companies claim that there is strong pre- 
sumptive evidence of suicide and that state- 
ments were made in the application which 
tend to give a fraudulent aspect to the whole 





case. It is quite generally hoped that the case 
will come to trial without compromise. It is 
claimed that President Greene’s refusal to co- 
operate with the Mutual Life and other com- 
panies was determined partly by the attitude 
of the Mutual in the Hillmon case in declin- 
ing to stand by the Connecticut Mutual until 
the last. 





WM. E. CURTIS AGAIN STRIKES FIRE. 


Record-Herald Correspondent Takes Another 
Whack at the Bond Contract—Injustice 
to Other Companies. 


William E. Curtis, the distinguished cor- 
respondent of the Chicago Record-Herald, pub- 
lishes a second article regarding Iowa life 
insurance companies. While he is somewhat 
more definite in his language and allusions in 
his second letter, yet at the same time he 
reflects on the regular old-line companies of 
Des Moines, which do not issue the ten-year 
bond contract. Mr. Curtis writes his second 
letter from St. Paul, where he has interviewed 
Insurance Commissioner Dearth. Mr. Dearth 
tells him that he examined the Northwestern 
Life and Savings and the National Life and 
Trust and criticised their methods of handling 
the ten-year bond contract in that he claims 
that the companies and agents were giving de- 
ceptive estimates. 

If Mr. Curtis in his correspondence would 
definitely state that it was the ten-year bond 
contract that he was criticising, and also men- 
tion the companies which he was criticising, 
the other companies, which do not write this 
class of business and are situated in Iowa, 
would not object. Mr. Curtis reflects on the 
Iowa insurance laws, but they are probably as 
good as the laws of any other State. Com- 
panies organized in other States write this ten- 
year bond contract. For instance, three Illinois 
companies, an Indiana company, a California 
company and a Connecticut company all issue 
these contracts. The Iowa statutes on life 
insurance are about the same as those of other 
States, with the addition that it requires the 
reserve to be deposited with the department. 
The method of conducting the department may 
be corrupt and incompetent, but the laws are 
not to blame for this. 

Mr. Curtis makes his mistake in not defin- 
itely stating that the regular old-line compan- 
ies, like the Equitable Life of Des Moines and 
Royal Union, are as sound as any life insur- 
ance institution, and they do not write the bond 
contract. Mr. Curtis states that the rates of 
the Iowa companies that do not write this 
bond contract are too low and the risks they 
take are too great. This is simply ridiculous, 
as the two companies mentioned have the 
Actuary’s 4-per-cent reserve and their rates are 
based according to that table. They have not 
felt the need of going on a higher reserve 
basis. 

Mr. Curtis has probably been prejudiced in 
his views, and while striking at a definite 
contract and a particular class of companies, 
has, to an extent, included all Iowa companies 
in the same category. While the Iowa depart- 
ment has been ruled by politicians and its ex- 
amination raids have been of the hold-up 
order, and it has allowed its home companies 
too many privilges, yet the Iowa laws are all 
right, and the regular old-line legal-reserve 
companies that write life insurance are all 
right. The Equitable and Royal Union Mutual 
have been put to considerable trouble in an- 
swering inquiries regarding their operations. 
There are no institutions in the West that are 
more straightforward and honorably conducted 
than these. They do not write the bond propo- 
sition in any form and should not be classed 
with the bond companies. 





GETTING OUT EDUCATIONAL LEAFLETS. — 
The Mutual Life of New York is getting 
out a series of educational leaflets which are 





probably the work of J. C. Jackson, formerly 
editor of the Life Insurance Independent. 
These leaflets constitute a practical course of 
instruction in the general science of life in- 
surance for those who are beginning the busi- 
ness. The series increases with the experience 
and knowledge of the solicitor. This is a 
preparatory course of study which the com- 
pany feels is important, if not essential, to the 
heginner. The superintendent of agents states 
that several correspondence schools of insur- 
ance have been established and three or four 
universities have already included in their 
curricula a course in life insurance, while 
others provide frequent lectures on the sub- 
ject. The leaflets are well written and give 
beginners a good idea of the elementary prin- 
ciples of the business. 
+ + 
ADDITIONAL INDIANA RETURNS. 

The following are Indiana returns for the 

first six months: 


Premiums. Losses 
Franklin, Ill. 





1,000 
Mutual Benefit 2,23 
DEEN Snveedsewenweas 
Massachusetts Mutual ..... 68,706 
Mutual Reserve ........... 25,520 
Western & Southern ...... 21,450 
oo Sa 606,552 
errr ° 9,507 
Mutual Life, N. Y.:....... - 414,881 
John Hancock ........... - 126,781 
Phenix Mutual ......... - 16,089 
UE eee 121,273 16,084 
oo ot 


SECURITY. MUTUAL MEN MEET. 

The agency association of the Security 
Mutual Life met at Binghamton last week and 
was thoroughly entertained. The program 
was published recently in this paper. The of- 
ficials and general agents of the company read 
papers and gave talks. Many features of en- 
tertainment had been provided for the visit- 
ing guests. They had a baseball game between 
the East and West, the West being captained 
by A. S. Rennie of Chicago, and the East by 
Wilson Williams of Baltimore. The score 
was 15 to 11 in favor of the East. They also 
had a fat man’s race and a 100 yards dash. 

~ ~ 
DECISION AS TO OCCUPATION. 

Judge McVey has now handed down a de- 
cision in the case of Josephine Hortenson 
against the Central Life of Des Moines. The 
husband of the plaintiff was a dealer in wind- 
mills and pumps. He undertook to remove 
some casing from an abandoned well. It was 
difficult to get it out and he used dynamite 
to loosen it. It exploded and he was killed. 
The company denied liability on the ground 
that a clause in its policy provides that the 
handling of explosives or use of dynamite, 
etc., are risks not assumed by the society dur- 
ing the first year. The court held that the 
occupation of the assured was not prohibited 
in the policy, that the handling of explosives 
was incidental to his regular work. The judge 
stated that it is not the result of handling 2x- 
plosive substances which is prohibited, but 
the occupation which requires such handling. 

+ Sd 
DEATH OF HERBERT MICKLE. 

Herbert Mickle, agency director at the 
Cleveland branch office of the New York Life, 
died at Asheville, N. C., on July 21. The fu- 
neral took place at Toronto on Saturday. No 
particulars of his death had been received at 
Cleveland up to Monday of this week. [ie 
came to Cleveland from Buffalo at the first 0! 
the year. As he was a quiet man, he did not 
make many acquaintances, and even the men 
in the office with him knew but little conceri- 
ing him. In the latter part of May he had : 
week’s illness that left him weak and unfit 1 
work, and Inspector Millen insisted that he 
take a vacation. He immediately went 
Asheville and reports of his improvement cariic 
from there. The news of his death was : 
shock to Cleveland life men. 

While he had not had a chance to show 
fully what he could do at Cleveland, the office 
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made great advance while he was there. In 
the recent contest Cleveland led the great mid- 
dle division, and Mr. Mickle was one of the 
agency directors who was to have attended the 
“surprise party” in New York this week. 

The Cleveland office is temporarily in charge 
of Cashier Griffey, who went to New York in 
Mr. Mickle’s place. 

ad + 
PROVIDENT SAVINGS LIFE CASE. 

An answer has been filed in the suit of Mrs. 
Dora Mullins of Lebanon, Tenn., against the 
Provident Savings Life for $2,500, to recover 
on an insurance policy issued to her husband. 
On March 13, 1900, she filed an injunction 
to restrain the local agent of the company 
from returning to the company the policy on 
her husband’s life. She stated that her hus- 
band executed his note to the local agent for 
the payment of the first premium and also 
four hours before his death she offered to 
pay the premium, but the tender was de- 
clined. The case was tried in Lebanon, the 
jury deciding that the policy was not in ef- 
fect because the first premium was not paid 
during the good health and life of the assured. 
Shortly afterward she filed a bill in the Chan- 
cery Court at Nashville to recover on the 
policy, and the answer filed is a reply to that 
bill. 

+ + 
REORGANIZING ITS FIELD FORCE. 

The force of General Manager P. M. Starnes 
is beginning to show itself in the shaping of 
the field of the National Life, U. S. A. The 
old corps of agents is being trimmed out and 
territory is being reduced to a workable basis. 
Heretofore its agency system has been loose 
and disjointed. Men had fine contracts cover- 
ing .usually a very large territory, which they 
could not handle to advantage. The force of 
ecneral agents of the company is being put on 
a business basis. G. R. Child had the old E. D. 
Kellogg contract, covering Fexas, Oklahoma, 
Indian Territory and Kansas. This field will 
be broken up, Mr. Child being in charge as 
southern agency director. The large field of 
McClintick and Smith of Peoria, Ill, has 
also been split up, it covering several States. 
Other sections have received like treatment, 
the company wanting a well organized force in 
every prosperous district. 

+ + 


INTERSTATE AND BOND BUSINESS. 

The Interstate Life of Indiana is meeting 
with great success in the sale of its ten-year 
accumulative gold bonds, having disposed of 
over a quarter of a million dollars of them 
since April, when John E. Finney took charge 
of the department. He has a separate force 
of men from the insurance department, and 
the two work in harmony and do not conflict. 
Mr. Finney’s motto is “Every man to his 
trade,” and he will not spoil a good insurance 
man by putting him to selling gold bonds. 
Where a prospect can only take either insur- 
ance or gold bond, Mr. Finney recommends 
the insurance, and turns him over to that de- 
partment. 

++ al 
SPECIALIZE ON ENDOWMENT. 

Ira J. Mason & Son of Chicago, the man- 
agers of the A=tna Life, make a specialty of 
the twenty-year endowment policies of the 
company. There are very few life agencies 
that specialize on endowments, but the Mason 
ofice pushes this policy almost exclusively. 
They find it a good seller in competition or 
otherwise. The experience of the agency, 
however, is that a man will lapse his endow- 
ment insurance soner than he will his lower 
Priced policies if he meets financial stringency. 

+ t+ 
INCREASES ITS FUNDS. 
_ the Pittsburg Life & Trust Company has 
Mcreased its capital stock by the unanimous 





consent of the stockholders. It has been de- 
cided to advance the capital from $250,000 to 
$1,000,000, of which new stock 5,000 shares 
will be issued at once. The par of the stock 
is $50, but the new issue will be placed at 
$130, of which $80 is to be placed to surplus 
account. The remaining 10,000 shares will 
be held in the treasury, to be issued as the 
board of directors deem advisabie. When all 
the stock is issued and full paid the capital 
will be $1,000,000 and the surplus $1,000,000. 
The company has just completed the first half- 
year of existence, and the officers of the in- 
stitution claim its record during the first five 
months is the best ever made by an insur- 
ance company in its first year for that period. 





NEW ENGLAND MUTUAL AGENTS MEET 


General Representatives of the Company 
Gather at Cleveland in Annual 
Session. 





The General Agency Association of the New 
England Mutual Life met at Clevéland last 
week. Nearly all the company’s agencies were 
represented. The meeting was called to order 
Wednesday morning at the Hollenden, when 
the following program was taken up and the 
different papers read and discussed: 

Remarks by President—Chas. D. Mill. 

Address of Welcome—H. F. McNutt. 

Reading of Papers—A general discussion. 

Suggestions—D. F. Appel. 

How to Build Up an Agency—A. Albert H. 
Curtis. 

Company Assistance to General 
Seth H. Whitely. 

Best Method of Use of Company Literature 
—Chas. H. Flood. 

How Best to Meet Competition—Frederick 
A. Savage. 

Best Method of Distributing Counting 
House Calendars—A. L. Saltzstein. 

Question Box. 

Election of officers. 

On Thursday, the members of the associa- 
tion were the guests of General Agent H. F. 
McNutt, and were driven through Cleveland’s 
beautiful parks and then entertained at the 
Euclid Club. On Thursday evening the ban- 
quet was held at the Hollenden, presided over 
by the president, after which the following 
toasts were offered: 

Our Company—D. F. Appel. 

The Company’s Oldest Agency—Marston & 
Wakelin. 

The New England in the Missouri Valley— 
G. W. Noble: 


Agents— 








The New England in the Rockies—F. C. 
Smutzer. 

The New England in the South—F. C. 
Grady. 

Methods—A. C. Utter. 

Loyalty to Company—H. P. McLean. 

Our Policyholders—F. P. Wilson. 

Unity of Purpose—G. S. Hastings. 

Farewell—A. L. Saltzstein. 

The following officers were elected: Presi- 


dent, Glover A. Hastings; vice-president, 
Frederick A. Savage; secretary and treasurer, 
Charles H. Flood. The association will meet 
in New York next year. 





IS IT THE PACE THAT KILLS? 
In the New York Life bulletin appears the 
following statement: 
“Is the New York Life going ‘the pace that 
kills?’ Is $48,000,000 per month of new busi- 
ness a strain, a wild gait, an unhealthy in- 


crease? Are these astonishing figures too 

rapid for safety? No, no—a thousand times 
! 

no! 


“It is our belief, fortified by an experience 
of fifty-eight years, that healthy people in every 
healthy clime must have insurance; and thus 
we continue to organize and push for business 
and to seek patronage, whether in Arizona, 
British Columbia, Florida, or New York City. 
Our traffic will always be subjected to the 





= 
on 


closest scrutiny. Let no one fear that the New 
York Life will ever be so eager for business 
as to take bad business. President McCall, 
in his public utterances, has declared that ‘the 
policyholders’ interests in this mutual company 
shall ever receive the first consideration,’ 

“But we would be remiss in our duty to 
you, remiss in our obligations to the policy 
holders, if we failed to push for new insur- 
ance at all times. Why, gentlemen, stop and 
think! New business is as necessary to a 
healthy life insurance company as daily food 
to a human being. In a mutual company like 
ours the present policyholder profits: by the 
incoming policyholder, and the incoming pol- 
icyholder in turn profits by the continual in- 
crease in membership. Our field force is a vast 
and growing machine of untold power for 
good, capable of wonderfully increasing re- 
sults under pressure! 

“The aim of the New York Life is always 
toward proper economy in management. The 
manufacturing plant that runs with the least 
waste of time or power and at full speed all 
the time is, other things being equal, the best 
managed, the most productive, the most econ- 
omical, the ideal plant. Very well. The same 
reasoning applies to the New York Life. The 
vast business of the president’s surprise was 
secured at much less expense, proportionately, 
than a small business would cost. More 
‘steam’ was put in the boilers, and how mag- 
nificent the response! The plant, so to speak, 
ran day and night. The results were ideal, 
accomplished with the least amount of wasted 
time and wasted effort, and brought to agents 
and policyholders as well the greatest amount 
of profit and satisfaction. 

“And now, gentlemen, your condition as 
you emerged from that contest was identical 
with that of the company. The company’s 
‘profits were increased at no increase in ex- 
pense. So were yours. The company emerged 
stronger and healthier in every way. So did 
you—financially, physically, mentally. And 
certainly you are more experienced, more capa- 
ble, keener all-round insurance men to-day than 
you were before. Isn't it all an ideal business 
condition? Therefore, may I offer the one 
terse thought—keep up this pace that pays!” 

ad ~~ 
PACIFIC MUTUAL LIFE’S PROGRESS. 

The semi-annual statement of the Pacific 
Mutual Life shows that it gained during the 
first six months $7,500,000 in insurance in 
force and increased its assets $650,0c0. Its 
premiums kept up about the same, although 
the company lost the Southern ‘Pacific Rail- 
road during the year to the Continental Cas- 
ualty. The Pacific Mutual is a splended insti- 
tution, clean in every way, and bears the finest 
kind of a reputation. 

a + 
PUSHING FROM CHICAGO OFFICE. 

The Security Trust and Life is now pushing 
out very lively from its Chicago office under 
the management of Henry Ellsworth. Indi- 
ana has just been added to Mr. Ellsworth’s 
territory, he now having, in addition, Illinois 
and part of Wisconsin. He has four field 
men organizing this territory and has greatly 
increased his office capacity. Mr. Ellsworth 
is ambitious to build up a large agency cover 
ing this field. The been 
doing business in Indiana, but is now organ- 
izing that field. e 

+ + 
FRANKLIN LIFE AND MINNESOTA. 

One of the papers seems to think that the 
Franklin Life of Springfield feared an exami- 
nation from the Minnesota department, and 
hence withdrew from the State. An official 
states that the company entered Minnesota 
because it got a good manager, who produced 
a fine business. Afterwards he died and the 
company could not get a satisfactory repre- 
sentative. Its business dwindled down, so it 
concluded to retire from the State, putting its 
organizing forces into other fields. 


company has not 


+ + 
SKANDIA MUTUAL NOW PUSHING OUT. 
The Skandia Mutual Life, which formerly 
was located at Galesburg, Ill, as an assese- 
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ment company, later being reorganized and 
charging higher rates, moving its headquarters 
to Chicago, is pushing out for Scandanavian 
business on new lines. It has local agents here 
and there where there are Scandanavian set- 
tlements. The rates were increased about 25 
per cent. C. H. Bowman, the secretary and 
manager, thinks there is a fine future for the 
company. 





POLICIES OF THE NATIONAL LIFE, U.S.A 





Some Changes Are Made in the New Issues— 
Three Bond Endowment Contracts 
Are Pat Out. 





The National Life, U. S. A., will probably 
put out its new forms of policies to all agents 
on August 1. It has distributed some of them 
to the old National Life and Trust agents, 
which it took over, so that they can begin 
the new form. Its new policies are on the 
American 3% ,per cent basis. Heretofore the 
National Life has only given loan values, but 
in its new policies it will give cash values, 
which are somewhat lower than the loan val- 
ues. Beginning with the fifth year it will 
give a mortuary dividend for an additional 
premium. In its participating forms it will 
only write deferred dividend policies. The 
company hertofore has written a large amount 
of non-participating business with fairly lib- 
eral commissions, but under the new. regime 
will probably reduce its issues of this busi- 
ness. 

It has gotten out three policies on the in- 
vestment bond order with reduced benefits, 
paying 120 per cent of the premiums in case 
of death. The main one will be a fifteen year 
endowment. The others the 10-15 year and 
10-20 endowments. The old _ policyholders 
of the National Life and Trust are being vis- 
ited with a view of getting them to convert 
their old policies into regular insurance, 
either on the life or endowment plan. 





HARTFORD LIFE’S INDUSTRIAL PLANS, 





New Features that the Company Is Following 
in the Small Policy Branch of Its 
Business. 





So far the Hartford Life seems to have 
met with good success in its industrial de- 
partment. Up to the present time it has not 
introduced this feature very extensively in 
the West, only operating in Chicago, Cincin- 
nati and St. Louis. A. Coningsby is the Chi- 
cago superintendent and has a number of men 
working for him. In the East the company 
is pushing out more extensivelv along indus- 
trial lines. 

One new phase of the Hartford’s work in 
this direction is the abolishment of assistant 
superintendents, the men working directly un- 
der the superintendent. Another new idea is 
having its men on a salary. All solicitors are 
graded according to their producing powers 
and if they are found to be incompetent are 
soon discharged. In addition to their salary 
after they have proven their ability to produce 
a certain amount they are given a contingent 
commission. Solicitors are relieved of col- 
lections. A slaried corps of collectors is em- 
ployed, the solicitor only collecting the first 
premium or so. In addition to the superin- 
tendent an inspector is connected with each 
office and goes over the business. 





POPULAR MUTUAL BENEFIT POLICIES. 

Of the new policies issued by the Mutual 
Benefit in 1902, 80 per cent were life policies, 
payabale at death only; and 20 per cent were 
endowment policies. Premiums upon 71 per 
cent of the life policies were limited in num- 
ber, so that upon the payment of the stipu- 
lated number of premiums the insured would 





hold fully paid-up participating policies. Of 
the endowment policies, 88 per cent were for 
terms of twenty years and over. Of the poli- 
cies issued in 1902, 34.9 per cent were upon 
the lives of persons who were between 20 and 
29 years of age inclusive; 34.8 per cent upon 
the lives of persons whose ages ranged from 
30 to 39 years inclusive—The Pelican. 


AA 
NORTHERN AGENCY COMPANY STARTS 

The Northern Agency Company is the name 
adopted by a new institution, for the purpose 
of underwriting life insurance at Grand Rap- 
ids, Mich. Their literature claims to have 
paid up capital stock of $25,000, and officered 
chiefly by S. S. Stukey of Grand Rapids, Mich. 
The method is to sell the stock and the stock- 
holders sell the insurance, a combination pol- 
icy covering life, endowment, sickness and 
accident, and to be underwritten by the Se- 
curity Life & Trust, and the dividends to 
stockholders to consist of the commissions 
derived from the sale of the contracts. 





COMPANY LIKELY TO START IN AUTUIIN 





Plans of the Proposed Continental Life of Chi- 
cago—Rates on Its Ordinary Life 
Contract. 





Secretary J. D. Knapp, who is organizing 
the Continental Life of Chicago, expects to 
have his company running by autumn. This 
is the company that will make a specialty of 
so-called “uninsurable risks” and people en- 
gaged in hazardous occupations. It will de- 
vote itself largely to seeking applications from 
firemen, policemen, railway employes, liquor 
dealers and people of other hazardous occupa- 
tions. The company takes the ground that 
such men are physically superior to most of 
their fellows and quite theit- equal mentally 
and morally. Manager Knapp asserts that it 
will not accept a risk which is physically im- 
paired. He asserts that the company is will- 
ing to assume the hazard of occupation, but 
will not assume the hazard of an impaired 
mind or constitution. The premiums can be 
paid monthly. The following are the rates of 
the company for an ordinary life policy: 


Annual Annual 
Age premium. Age premium 
- Serre Se * Mivedsrs+ aceon 22.4 
rrr DE MEwebercaspewee 23.38 
hs 66's He ece 60 5 16.81 Sevévcewscaced 24.04 
See er 2S Serres 24.74 
ae OT ee Seer are 25.46 
ere A Tet. re ee 26.25 
vb aden chews 18.11 Be dhs ae heer 27.08 
A eee FS rare 27.96 
re pe: errr rer 28.90 
29 ) S aeaeereere 29.91 
—. SRE Be Be oc csevusecy 30.68 
hy mare dure ae ahi Se Perr 32.11 
By do's Kase wie Pe Ga vessecsond 33.31 
ae er 2 Seer ee 34.61 
. SAS 8 A SR oe 36.00 
_ ee rere 22.16 





LEADING UNION CENTRAL OFFICES. 

E. A. Ferguson, the Chicago manager of 
the Union Central Life, is now leading the 
country as the head of the agencies of that 
company. Mr. Ferguson has a good corps of 
agents. He had a remarkable death record in 
his agency until recently, having had only 
$16,000 in claims in four years. A few weeks 
ago, however, the company met a loss of 
$25,000. The record, even with this, is exceed- 
ingly good. The second agency in rank is M. 
E. Schryver of Polo, Ill., who has several coun- 
ties. This is one of the best country agencies 
in the West. Mr. Schryver also conducts a 
prosperous fire insurance agency. The third 


office is the Alabama agency. 
+ Sad 


INTERESTING TRIANGULAR CONTEST. 
There is always a very interesting triangu- 
lar fight for leadership among the agencies 
of the Mutual Benefit Life, headed by the 
offices of Bokum & Van Arsdale of Chicago, 
the Illinois managers; Drewry & McNulty 
of Cincinnati, the Ohio managers, and Drewry 





> 


& Rolston of Chattanooga, Tenn., the managers 
for Tennessee and Alabama. So far this year 
the Chicago agency has divided about even 
honors. Mr. Drewry is interested both in the 
Cincinnati and Chattanooga offices, and it is 


- nip and tuck between the two which stands 


first. 





LIFE NOTES. 


G. C. Charles, general agent of the Union 
Central Life at Wichita, Kan., died a few 
days ago. 


Fred Wothe has been appointed superintend 
ent of the Metropolitan at Portsmouth, Ohio 
succeeding J. N. Barry. 


Scott S. & Jerome G. Wolf of Fremont havc 
been appointed general agents for the Union 
Central Life for Sandusky county. 


The Fidelity Mutual Life will hold its Michi- 
gan field convention at Detroit, August 3 and 
4. Vice-President McKnight will be present 


Charles A. Hawley, formerly inspector of 
agencies for the Equitable in Massachusetts, 
becomes Rhode Island State agent for the 
National of Vermont. 


H. E. Freeman, district agent for the Mas- 
sachusetts Mutual Life Grand Rapids branch, 
is seriously ill. He is fortunate enough to 
have a good lieutenant, B. S. Shaw. 


A. W. Kimball, of Kimball & Norton, Chi- 
cago managers of the Northwestern Mutual 
Life, who has been for some months abroad, 
has returned with his health greatly improved. 


The Security Trust & Life has taken up 
the agency of S. A. Court at Toledo. It is 
expected soon to secure as district manager 
there a man now working in another part of 
the State. 


J. H. Nitchie has retired as actuary of the 
National Life, U. S. A., being succeeded by 
E. R. Carter, actuary of the National Life 
& Trust. Mr. Nitchie becomes an independ- 
ent actuary. 

C. C. Otis of Detroit, the Michigan manager 
of the National Life, U..S. A., has resigned. 
E. A. Fox, formerly the Georgia manager of 
the company, has been made manager for west- 
ern Pennsylvania. 


E. M. Goodwin of Terre Haute has accepted 
a position as office superintendent of the State 
Life at Indianapolis. Mr. Goodwin was man- 
ager of the agency department in the office 
of the Mutual Life at Terre Haute. 


L. N. Geldert of the Insurance Herald and 
E. D. Y. Culbertson, general agent of the 
Provident Life and Trust at Des Moines, will 
read papers before the forthcoming conven- 
tion of the National Life Underwriters Asso- 
ciation. 

The Mutual Reserve Life has sued Insur- 
ance Commissioner Wolf of California for 
$200,000 damages for refusal to license it in 
that State. He took this action about ten 
months ago. The Mutual Reserve is now at- 
tempting to force him to admit it to the State. 


The Equitable Life has a new district man- 
agent at Grand Rapids, Mich., in the person 
of Harry H. Wykom, formerly in the real 
estate business, who has every assurance of 
success in his new departure. The Equitable 
has long been in need of a hustler for this 
branch. 


J. W. Bradshaw has resigned the general 
agency of the Equitable Life of Iowa at Colum- 
bus, Ohio. Negotiations are said to be on look- 
ing to the appointment of E. E. Redman, dis- 
trict agent at Findlay, as his successor. Mr. 
Redman has been doing a splendid business at 
Findlay. 


Miss Vesta B. Smith, former commissioner 
of schools of Oceana county, Michigan, ‘as 
accepted the position of superintendent of the 
Muskegon district, Michigan Mutual Life, wi!) 
headquarters in Muskegon. She is a prominent 
educator of the State, possessing rare energy 
and executive ability. 


E. M. Post, the new Indiana state manag? 
for the Mutual Life of New York, is dois 
some large and effective advertising, principa: ” 
in the way of attracting the attention of ™ 
who might make good insurance agents. 1 
“ads.” are constructed so that he gets dou!” 
use out of them, as they make an impressic-! 
on both agents and the insuring public. 
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| CASUALTY « 


AND PERSONAL NOTES. 








An experienced casualty man, in speaking of 
the new Casualty Company of America, said, 
recently, that it looked to him as if its organ- 
ization was practically a broadening of the 
lines of the United States Fidelity & Guaranty 
Company. Said he, “From what little I know 
about it, I should say that the new company 
will probably be furnished a list of the Guar- 
anty Company’s agents and seek to get them 
as its representatives. President Bland found 
that the bonding business is not sufficiently 
extensive to keep men employed. It was to 
make his company more desirable for agents 
that he added the burglary line. This looks 
like another step in the same direction.” The 
United States Fidelity & Guaranty Company 
probably has the most extensive agency organ- 
ization of any bonding company in the coun- 
try. One of its prominent general agents 
recently said that it had a general agent in 
every county in the United States and a large 
number in Canada. Among so many agents 
there are doubtless many of very little account 
from a standpoint of production, still the 
plant is a very valuable one; and, if the use 
of it is turned over to the Casualty Company 
of America, it will be a vast saving of time 
and expense to it and put it in a position to 
be a factor in the casualty business in a very 
short time. 

A somewhat remarkable feature in the pres- 
ent development of the personal accident busi- 
ness is the growth of the “industrial” branch, 
as conducted by the North American Acci- 
dent, Continental Casualty, U. S. Health and 
Accident, National Protective Society and 
probably several other companies. This class 
of accident insurance seems to fill a want with 
the industrial classes. For the most part it 
is now worked on the plan of five dollars init- 
iation fee and one dollar a month afterwards. 
Of the initiation fee the agent gets four dol- 
lars as his commission. He receives no fur- 
ther compensation except a collection fee, 
where he makes collections. Some general 
agencies, however, do not permit agents to 

; collect premiums after the first, that work 
being done by the general agency through the 
mails or through paymasters, where many 
policyholders are employed in one concern. 
Competition, however, is bringing to the 
front contracts that do not call for an initia- 
tion fee, and the next step will doubtless be 
greater liability or larger benefits. The repre- 
sentatives of some of the larger companies 
that do not engage in this business shake their 
heads and predict disaster to the companies 
that transact it, but dire predictions are the 
lot of small companies in any line. The indus- 
trial branch promises to capture the business 
of a great many of the working people. To 
many of them it will be the introduction to 
accident insurance and in time they get some- 
thing better than monthly payment insurance, 
either in the same or other companies. It 
will require cautious management on the part 
of the companies in this business to avoid 
breakers when industrial conditions change. 
At present, when everybody is employed and 
Wages are high, people cannot afford to be 
sick for the amount of the weekly indemnity. 

If the time comes again when idleness and 
low wages prevail, a moral hazard will cer- 
tainly develop which will be dangerous to 
companies that have not the management of 
their business well in hand. 


The Preferred Accident is considered by 
Some agents as of little value to an agent not 
located in a large city. It is true that small 
Places have but little business of the class the 
Preferred wants, and an agent’s field appears 








limited. There is another side to that ques- 
tion, however. To an agent whose time is 
valuable the preferred business is the one 
class that is really profitable. Quarterly and 
semi-annual premiums, to be collected from 


people who do not always have the money 


ready, take so much time for collections that 
the commissions scarcely pay for it. On the 
other hand, preferred business with annual 
premiums that are paid promptly on presenta- 
tion of the renewal receipt are almost velvet 
after the business is once put on the books. 


A man who has been writing liability insur- 
ance for years and knows all its ins and outs 
said recently that he thinks it ought to be 
written by liability men only, and that it is 
bad policy for liability companies to go into 
fire agencies. Be that as it may, until recently 
there was no other place for them to go, out- 
side of the large cities. A few years ago 
plate glass, personal accident, employers lia- 
bility and steam boiler were the only classes 
of casualty insurance generally known. Plate 
glass goes with fire insurance as a rule. Per- 
sonal accident is more like life insurance than 
most other kinds of insurance. Steam boiler 
is written by the Hartford in some of its 
departments almost exclusively by specials. 
Liability was not enough to give a man em- 
ployment, except in the larger centers. Now 
the conditions are changed. The various 
branches of casualty insurance combined are 
important enough to give an active agent all 
he can do even in comparatively small cities. 
Within a few years we are likely to find in 
manufacturing cities of fifteen or twenty thou- 
sand people agents representing two or three 
companies in which combined they can write 
every form of casualty insurance and devoting 
their whole time to them. 


The apparently sudden decision of the 
Travelers to cease writing physicians’ liability 
business in Ohio a few months ago appears to 
have been arrived at for excellent reasons. 
The company has always claimed the right 
in Ohio and some other States to write em- 
ployers’ liability under its license as an acci- 
dent company. Unless employers’ liability is a 
branch of accident insurance, as it claims, it 
and the AEtna Life do not appear to have a 
peg to stand on in the pending suit against 
the Etna in Ohio, which will decide the 
status of both companies. To some people it 
seems far fetched to set up that claim, but to 
attempt to call physicians’ liability a branch 
of accident insurance would be stretching con- 
struction beyond all reason. That appears to 
be the reason the Travelers quit. 


Columbus comes nearer being a model city 
insurancewise than any other in Ohio, or 
possibly in the West. The “general insurance 
agency” is almost unknown there now. The 
fire insurance business 1s all in the hands of 
about twenty-three agencies. Several of these 
are exclusively fire agencies; several others 
have a plate glass company; a few have a 
plate glass and personal accident company like 
the Central Accident or Union Casualty & 
Surety; while two or three can place liability 
insurance and one or two other lines in their 
own companies. The bulk of the casualty 
business is in the hands of exclusive casualty 
men, such as Frank Tallmadge, Jas. W. Car- 
roll, Wikoff Brothers, J. W. Howard, M. V. 
Copeland and the representatives of the bond- 
ing companies. A few offices combine life 
and accident insurance, but for the most part 
every insurance man has his own line and 
leaves others alone. 





SEVERE LOSSES BY STORM. 

Severe loss of property and crops by storm 
in northern Indiana, when three townships 
were swept by a terrific gale, entailing a loss 
of $200,000, has revived the demand for wind 
or tornado insurance. Water from cloud- 
bursts, hail and wind swept everything in the 
path of the storm. 





AMONG THE CASUALTY MEN. 


PERSONAL DASIAGE SUITS IN CHICAGO, 





Startling Increase in Number of Claims Made 
Through the Courts—Statement of At- 
torney Hamill. 





At the recent convention of the Illinois 
State Bar Association Attorney Hamill stated 
that he had correct figures which showed that 
during the first six months of 1903 there were 
2,287 new personal injury suits entered in 
Cook county, Illinois. He contrasted this with 
the number entered for 1890 for the 
months, which was: 346. This shows a ratio 
of increase of nearly 700 per cent in the num- 
ber of damage suits for the given period. This 
might be accounted for in part by the fact that 
the population has increased in the same period 
from 1,099,000 to 2,200,000. The increase in 
population, however, has been 100 per cent in 
Chicago, whereas the number of claimants, in- 
dicated by the number of damage suits, has in 
creased 700 per cent. For the first six months 
of 1903 there were more than three and a half 
times as many suits according to the popula 
tion as in the corresponding period in 1890. 
The number of damage suits filed in Chicago 
during the year just about equals the number 
filed in all Europe during the same period. 

This matter of damage suit litigation has 
been steadily increasing for the last few years 
at an extremely large and dangerous ratio. 
This growth of claim-making and litigation 
will account in a large degree for the startling 
disclosures as to losses on liability insurance 
in Illinois. ~ 


same 





ADDITIONAL INDIANA RETURNS. 
The following are additional 
turns for the first six months: 


Indiana re- 


Premiums. Losses. 
New York Plate Glass ....$ 4,951 $ 1,410 
Hartford Steam Boiler 182 
ee COREE 6c cccescsecs 1,117 
City Trust, Safe Deposit and 
WE noc wedbeserenssses S94 
Fidelity & Casualty ....... 10,839 
Ocean Acc. & Guar. ....... 14,761 
U. S. Health & Acc., Mich. . 7,193 
American Surety ......... 3,041 
Lloyds Plate Glass ....... 1,004 
PUREOES Skee iccese tances 11,042 
t+ 





CASUALTY APPOINTMENTS. 
OHIO. 
American Bonding—Thomas C. Jones, Columbus. 


?. Credit Indemnity—M. Loth, Cincin- 
nati. 
General Accident—Raphael L. Stoughton, 


Westerville. 

Philadelphia Casualty—William Heinrich & Son, 
Wapakoneta ; Charles Cretcher, De Graff; William 
Cc. Wyman, Sidney; John R. Mason, Fostoria. 


Pennsylvania Casualty—N, R. Walker, Cincin- 
nati; Charles V. Patton, Newton Falls. 

Union Casualty and Surety—Holton & Clark, 
Toledo. 


S. Health and Accident 


—William H. 
Columbus. 


Love, 
MICHIGAN. 

Etna Life (Ace, Dept.)—C. W. 
naba. 

Genl. Accident, Scot.—T. H. 8. 
troit; W. H. Hawkins, Reed City. 
New Amsterdam Casualty—W. H. Smith, 
Arbor; John Baumgardner, Ann Arbor; C. 4 
Carpenter, Bay City; J. E. Zupp, Springport ; 

B. L. Sage, West Bay City. 

U. 8. Casualty—aA. L. Nichols, Plainwell. 

U. 8S. Health & Accident—V. G. Jewell, Allegan : 
B. E. Knapp, Detroit; Chas. Swayse, Detroit ; 
Db. L. Gould, Grand Rapids. 

Grand Rapids Accident & Health, Mich.—S. W. 
Skeels, Conklin; T. F. Hardy, Edmore; F. V. Kin- 
nane, Grand Rapids; D. M. Scott, Grand Rapids: 
Cc. F. Hart, Grand Rapids; J. D. Merritt, Grand 
Rapids; HW, H. Denney, Grand Rapids; J. K 
Tilden, Lowell; H. A. McInnis, Reed City. 

Ilome Mutual Benefit, Ind.—C. 8. Barber, Ce- 
ment City. 

Mich. Health & Accident 
S. F. Wise, Battle Creek; C. E. Johnson, Cadillac : 
W. R. O’Berry, Fenton; Edw. Chrysler, W. B. 
Ilowe, Linden; W. W. Coombs, Lake City; C. L. 
Wilson, Lake City: ©. W. Howarth, Mt. Pleasant. 

Phenix Accident & Sick Benefit, Mich.—Walter 
Hlalfpenny, Detroit. 

U. 8S. Aecident, Mich.—Jas. Hornsby, Boon: 1. 
A. Tibbetts, Fremont; G,. W. Bisbee, Fremont: A. 
F. Churehill, Pierpont; M. B. Haynard, White- 

7 7 
CLOUD IS APPOINTING AGENTS. 

J. D. Cloud is now in Chicago in the interest 
of the newly organized Casualty Company of 
América. 


Ingram, Esca 
Schooley, De- 


Ann 
P 


F. H. Gallop, Ashley : 


Mr. Cloud was formerly superin- 
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tendent of agents of the Maryland Casualty 
and is well acquainted with western business. 
He is one of the best casualty field men on the 
road and always leaves a good impression. 
He has appointed agents for his company in 
most of the western cities. The Casualty 
Company of America will make the required 
deposit and enter Ohio, dividing the State 
into two parts. Mr. Cloud is appointing 
mostly exclusive agents for the company and 
not going into fire insurance agencies unless 
it would be in some of the smaller places. 
Owing to the money back of the Casualty 
Company of America and its field manage- 
ment it will, no doubt, cut considerable figure 
in the casualty world. 
fad - 
UNIFORM CLAUSES ARE ADOPTED. 

The committee of the International Associa- 
tion of Accident Underwriters on uniform 
phraseology adopted the following clauses at 
New York last week: 

The company many cancel this policy by 
mailing notice of cancellation to the insured’s 
address—with its check for the unearned part, 
if any, of the premium. ’ 

The company shall have the right and op- 
portunity to examine the insured’s person and 
body in case of injury (including an autopsy 
in case of death) when and so often as it may 
require. ae 

Written notice of an injury, fatal or non- 
fatal, for which claim may be made, shall be 
given to the companay at its home office within 
ten days from the date of accident. 

If the insured is injured fatally or other- 
wise in any occupation classed by this com- 
pany as more hazardous than that above stated 
or while doing work or performing duties 
pertaining to any such more hazardous occu- 
pation, the company’s liability shall be only 
for such proportion of the principal sum or 
other indemnity as the premium paid by him 
will purchase at the rate fixed for such in- 
creased hazard. ; 

Double benefits shall not apply to any acci- 
dent or injury, fatal or otherwise, sustained 
while getting on or off, or being upon the 
step or steps of any railway or street railway 
car. ° 

The “liability clause,” next taken up, was 
adopted with an ellipsis at its beginning to 
provide for special usages of the companies 
iegarding the different lines of injuries 
caused : r 

 eeeeess- directly and independently of all 
other causes from bodily —imjuries effected 
through external, violent and accidental means, 
svicide, sane or insane not included.” 

Sad ad 
U. S. CASUALTY CHANGE AT DETROIT. 

A. Donald Campbell, manager of the United 
States Casualty at Detroit, has resigned, being 
succeeded by Hermann Bonninghausen. Mr. 
Campbell was formerly connected with the 
Chicago agency of the United States Casualty. 
He will probably retire from the insurance 
business entirely and’go into another line at 
Cleveland. 

+ + 
PUSHING OUT FOR BURGLARY. 

The General Accident of Scotland has never 
pushed out very extensively in burglary busi- 
ness in Chicago, but the managers, Meeker 
& Menger, are now beginning to contest for 
that class. The company writes residence 
burglary at the same rates as the Fidelity and 
Casualty. The firm has sent out 17,000 cir- 
culars in Chicago to advertise the company. 

Sal Sa 
DECIDES IN FAVOR OF ATNA LIFE. 

Judge Tuthill of Chicago, in the case of the 
Illinois insurance department against the Aétna 
Life, which was brought to decide whether 
the company can do an employers’ liability 
business in addition to life and accident, has 
decided that the company is not violating the 
laws in writing a multiform class of business. 
The insurance department is challenging the 
right of the A&tna and Travelers to write an 
employer's liability business. The Travelers has 
had a license to write liability in addition to 





life, but the AEtna is operating under its license 
to do a life and accident business, it claiming 
that liability is a form of accident insurance. 
The department will appeal the case. 

~ HH 


INCREASE IN LIABILITY MADE. 

The Illinois legislature passed a law increas- 
ing the amount of liability on a single life 
from $5,000 to $10,000. It is not likely that 
this will cut much figure with the employers 
liability companies, as the limit of liability on 
a single life is $5,000 or $10,000 on single ac- 
cidents where two or more persons are killed. 
If an employer wants the limit raised the 
Premium will have to be made to cover it. 
However, some companies will not write a 
higher limit on a single life than $5,000 under 
any condition. Other companies believe that 
it is good underwriting to take a $10,0c0 limit. 
Even in States where there is no limit -to the 
liability, the companies pursue about the same 
practice. 

+ + 
PACIFIC MUTUAL’S HEALTH LINES. 

The Pacific Mutual is writing quite a bit 
of health insurance nowadays, especially its 
$15 policies. It has three grades of policies, 
ranging from a limited number of diseases 
costing $15, to a policy covering all diseases. 
It will only write its higher form of health 
insurance in connection with accident insur- 
ance. 





CASUALTY NOTES. 


Scott S. & Jerome G. Wolf have been ap- 
pointed general agents for Sandusky county, 
Ohio, for the Philadelphia Casualty. 


The Philadelphia Casualty Company intends 
to cover the State of Illinois thoroughly in its 
accident and plate glass department. 

The International Travelers Association of 
Dallas, Texas, has been licensed in that State 
to do an accident business under the recent 
new law. 


The Ocean Accident gets out a little paper 
called the Ocean Breeze, the current one being 
the “Yachting Special,” showing the contest 
for the American cup. 

The general agency of the Preferred Acci- 
dent at Peoria, Ill., has been sold by W. H 
Metzger to L. J. Forth, who is at presént at 
Effingham, IIl., but will remove to Peoria. 

George Brown has resigned as general agent 
of the Fidelity & Deposit at Zanesville, Ohio, 
being succeeded by Caldwell H. Brown, who 
will be special agent at Zanesville and Mus- 
kingum county. 

The Frankfort Marine, Accident and Plate 
Glass now has on deposit in this country for 
the protection of policyholders $500,000, of 
which $250,000 is in Massachusetts and a like 
amount in New York. 

James F. Benson, assistant manager of the 
American Surety, at Philadelphia, becomes 
resident manager of the Atna Indemnity in 
Illinois for surety and fidelity lines, with head- 
quarters in the Tribune Building, Chicago. 

The Casualty Company of America, now 
being organized in New York City, will oper- 
ate through general agencies in the various 
cities. Among the western and _ southern 
States to be entered are the following: Ken- 
tucky, Tennessee, Georgia, Louisiana, Ala- 
bama, Mississippi, Florida, Texas, Ohio, In- 
diana, Illinois, Michigan, Wisconsin, Missouri, 
Kansas, Colorado. 

A certificate of authority has been granted 
to the Title Guaranty & Trust Company of 
Scranton, Pa., to transact business in Michi- 
gan. The company has made a deposit of 
$200,000 with the commissioner of insurance 
of Pennsylvania for the protection of its insur- 
ance business solely. Lemuel H. Foster of 
Detroit has been appointed as attorney for the 
company in Michigan. 

Peyton Douglas, formerly special agent of 
the Ocean at Cleveland, but more recently 
manager of the American Credit Indemnity 
for central Ohio at Columbus, has been pro- 
moted to the managership of the Pacific Coast 
department of the latter company, with head- 
quarters at San Francisco. A new manager 
for Columbus will probably not be appointed 
till August or September. 





DIAGRAM PAPER. 


We are now prepared to furnish special 
agents with diagram paper, 19x24, ruled 
in red squares and blue lines at 50 cents 
per dozen. Paper is a superior quality, 
fine linen and each sheet is printed to keep 
a memorandum of risks shown. 

THe Western UNDERWRITER CoMPANY, 

Cincinnati-Chicago. 








Customers’ Expiration Books. 


_In order to place samples of our va- 
rious forms of insurance supplies before 
the local agency trade, we have adopted 
the plan of making an extraordinary low 
rate on single sample forms. We have 
an excellent Customers’ Expiration Book, 
Form 606, bound in a heavy, attractive 
cover, which sells at $1.50 per dozen; $5 
for 50, which includes printing of presenta- 
tion card. We will send a single sample 
book of this form on receipt of 20 cents. 
Other forms at other prices. Send for 
large catalog, free. Show your custom- 
ers that you appreciate their patronage 
and you will hold their business on your 
books, beside increasing and improving the 
quality of your own business. 

THe Western UNDERWRITER CoMPANY, 
Cincinnati. Chicago. 
413 Vine street, 164 La Salle strect, 











A QUEEN NUGGET, 


The local fire insurance agent who per- 
sistently mixes brains with his work and 
who thoroughly believes in the high util- 
ity and importance of his calling leaves 
competition behind. He isa student of his 
business and makes no apology for it. 
He knows how to write a policy so as to 
protect his patrons’ interests and has the 
frankness and good sense to insist upon 
receiving full compensation for his work. 
Nine out of ten (the other one does not 
count) property owners admire this kind 
of an agent and will place most of their 
insurance with him. This kind of an agent 
should represent the Queen Insurance 
Company of America, for it is a company 
which is steadfastly appreciative of these 
characteristics and always proves itself 
a helpful factor in such an individual's 
agency, notwithstanding the number of 
companies he may represent. 

Applications for agencies given prompt 
and careful consideration. 

Queen Insurance Company of America. 
—Assets, $5,744,340.80. Western depart- 
ment, Chicago. 

P. D. McGrecor, Manager. 
W. L. Kine, Asst. Manager. 














Big Four Route 


Summer Tourist Line to 
MOUNTAINS, LAKES, 
FOREST and SHORE. 

NEW YORK °"iivce"trains Daily.” 


SLEEPING car Line. BOSTON 
CHICAGO Privste Compartment Sleeping 


Sa NeaT ss, ST. LOUIS 
Unequaled Dining Car Service, 
Modern Equipment, 

Fast Schedules. 

Trains leave Cincinnati from Central Union Station 
Morning, Noon, Night. 

Write for Summer Tourist Book. 


WARREN J. LYNCH, W.P. DEPPE, 
Gen’! Pass. & Ticket Agt. Asst.G. Pr. &T A 
J. E. REEVES, Gen’! Southern Agt. 
CrncinnatTI, O. 
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